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Montpelier, Vermont 
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$104,625,915 
Liabilities 98,982,832 





Surplus, par basis (Market Value basis, $6,000,870) 5,643,083 
Dividends paid in 1926 4,564,651 
Insurance in force 499,361,313 


Seventy-seven years of constructive mutual policyholders’ service. 
$73,037,087 of new paid-for business issued in 1926, of which 35.81% was on 
the lives of old policyholders. 


Paid to policyholders since organization, $184,647,705, which, with assets to 
their cnuile, exceeds the premiums received by $23,958,720. 











NO NON-MEDICAL, GROUP, OR SUB-STANDARD BUSINESS WRITTEN 


ip in this company demands evidence that the physical condition of the applicant is substantially on an equa:ity 
with Prager g of existing caaiers at the time they were admitted. Any departure from this practice jeopardizes the equity of 
membership and is a discrimination against existing members. Medical examination is a distinct advantage to the applicant in the 


interests of his continued good health. 
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9 NEW YORK SAN FRANCISCO 
They ve Got the Goods MINNEAPOLIS RICHMOND 
A commercial salesman with hundreds of 
items in his line, offers possibly only one to 
this customer, and a certain few to another, Marsh & McLennan 


according to his knowledge of what will ap- 
peal. But it takes all of them to arouse the 


interest of all his customers. He must have INSURANCE 
the goods. 


A Peoria Life agent has the goods; partici- 
pating and non-participating policy contracts’ ‘ "pe Oe. oe : 
double indemnity and income disability bene Fire Liability Marine 
fits, special policies for children, and insurance 
for women on equal terms with men; all the 
staple plans, plus others with distinctively at- ; 
Sitting Suinain bite tentiares. 175 W. Jackson Blvd., Chicago 

He need never display all his wares to win 
one prospect. But having them all, he is 
prepared to meet any emergency, to satisfy 
any need. 





London Seattle Montreal 
Winnipeg Detroit Duluth 


Peoria Life Insurance Company Pittsburgh Cleveland Buffalo 
Peoria, Illinois Phoenix Columbus Portland 

















TWENTY-TWO YEARS || AnExceptional Sales Opportunity 
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CONFIDENCE of Policy in the following 


twenty-five states and 
SPECIMEN RATE AT have top contracts 


P OLICYHOLDERS AGE 35 PER $1,000.00 a" in many dis- 
assure $ 1 pe Arizona Michigan 


Nebraska 
OUR AGENTS New Mexico. 
With Paid-Up and Ex- pncner 


THEIR OWN FUTURE IS SECURE tended Insurance Val- indane = Fenmoseon 


ues. Also Optional Cash lowa 
Benefit at Age 70. wyonatesinton 


























Write for 
“FOURTEEN POINTS” 


AGENCY DEPARTMENT 
A. M. HOPKINS, Mgr. of Agencies 


PHILADELPHIA LIFE INSURANCE CO. National Life Association 


111 No. Broad Street Philadelphia, Penna. Home Office: Des Moines, lowa 


For full particulars address 
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INSTITUTE OF ACTUARIES 
MEETS 


Toronto Scene of First Gathering Out- 
side United States 


DISCUSS GROUP INSURANCE 


President J. G. Parker and Other Officers 
Re-elected — Gordon Thomson and 
James S. Elston Added to Board 
Toronto, OnT., June 3.—Convening for the 
first time outside of the United States the 
American Institute of Actuaries gathered in 
the King Edward hotel here yesterday and to- 

day with some 175 members in attendance. 

The program, which was completed in rec- 
ord time, was of more than ordinary interest 
in view of the fact that the subjects dealt with 
in the informal discussions will also be fea- 
tured at the International Congress of Actuaries 
in London in August. 

John G. Parker, actuary of the Imperial Life 
Assurance Company, Toronto, was re-elected 
president. Vice-President Robertson Hunter, 
second vice-president and actuary of the Equi- 
table Life Company of Iowa; Secretary E. G. 
Fassell, assistant actuary of the Northwest- 
ern Mutual Life, and Treasurer B. J. Stookey, 
secretary of the Illinois Life, were also returned 
to office. Gordon Thomson, vice-president and 
actuary of the West Coast Life, and James S. 
Elston, assistant actuary of the Travelers, were 
elected to vacancies in the board of governors. 

The welcome of the Canadian Life Officers 
Association was extended by T. G. McConkey, 
general manager of the Canada Life Assurance 
Company, who expressed the honor that the 
Canadian companies feel in having the conven- 
tion come so far afield to meet here. 

President Parker, who occupied the chair 
throughout the convention, also welcomed the 
delegates and referred to the death of two fel- 
lows of the Institute who had passed away since 
the last meeting. The deceased members men- 
tioned were L. A. Anderson, Des Moines, Ia., 
and C. H. Angell, Springfield, Mass. He then 
outlined several interesting changes which have 
taken place in Canadian insurance laws. “You 
will be pleased to know,” he observed, “that the 
Institute will be well represented at the meeting 
of the International Congress of Actuaries to be 
held in London the last week of this month.” 

That the finances of the Institute are in excel- 
lent condition was demonstrated by the report of 
Treasurer B. J. Stookey. 

Three plans for pension funds were out- 
lined by J. B. Corbett, consulting actuary of 
Chicago, in his formal paper on “The Liabilities 
of Pension Funds.” That a certain amount of 
confusion is created in the minds of executives 
by the fact that some words are given a differ- 


(Concluded on page 11) 


VETO MUTUAL’S OFFER 


Directors of Genessee Auto Club 
Against Plan 


AGENTS APPEAR IN OPPOSITION 


Wellingon Potter and C. D. Tuke Point to 
Drawbacks of Proposal 

At a meeting of the board of directors of the 
Automobile Club of Genessee county, New 
York, held recently, it was decided not to ac- 
cept a mutual insurance feature under which its 
members would be offered coverage in the New 
York State Automobile Alliance. The organ- 
izer and secretary of the Automobile Club of 
Genessee county is E. S. Belknap, Jr., who, at 
the meeting, represented the Automobile Alli- 
ance and explained the mutual insurance plan 
which it offered. The club, which is newly- 
organized, invited two insurance agents, Well- 
ington Potter and Charles D. Tuke of Batavia, 
to come before its board and describe their view- 
points regarding the proposed plan. 

It was due to the discussion provoked by the 
agents, and their delineation of the pros and 
cons of the problem, that the club decided to 
refuse the mutual insurance plan which was in 
the offing. The entire question originated 
shortly after the club was well launched on its 
career. At first there was no hint of any in- 
surance plan in the formation of the club, but 
with the first issue of the “Genessee Motorist,” 
its official paper, there appeared an application 
blank for mutual insurance addressed to Secre- 
tary Belknap together with an article entitled 
“Automobile Insurance for Club Members?” 
Immediately after this, the directors of the club 
called the meeting to settle the difficulty. 

Mr. Tuke, who appeared before the directors 
as a member of the Rochester Automobile Club, 
decried any tendency toward having automobile 
clubs engage in any other field of endeavor than 
their own particular development and the wel- 
fare of their members as club units. He said 
that automobile clubs should not attempt to 
take part in any type of commercial enterprise. 
Mr. Potter, in his remarks to the board of 
directors,‘ developed this idea still further and 
particularized it as far as insurance is con- 
cerned, instancing the unpleasant contingencies 
that might arise from the entrance of the club 
members into a mutual insurance plan. The 
stability of an automobile as an integral asso- 
ciation depends upon its minding its own busi- 
ness, declared Mr. Potter in effect, and it should 
leave insurance to those who make indemnity 
their sole concern and do not, themselves, inter- 
fere with or seek to participate in the concerns 
of others. Demand good insurance service and 
be willing to pay for, but do not attempt to 
transact an insurance business was the advice 


(Concluded on page 13) 
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CANADIAN BUSINESS 


Casualty Companies’ Dominion 
Experience in 1926 


WORKMEN’S COMPENSATION AGAIN 
UNPROFITABLE 


Premium Income Was $27,175,657 During 
Year—Good Results in Fidelity and 
Surety 

Ortawa, CANADA, June 6.—An increased un- 
derwriting income and a decrease in hail insur- 
ance premiums were the outstanding features of 
the casualty insurance business in Canada in 
1926. Most all the casualty lines of insurance 
have increased rapidly in recent years, but the 
comparatively new lines of workmen’s compen- 
sation and automobile: coverage now stand 
decidedly in the lead. 

There was an increase in compensation pre- 
miums but the losses in this section were ex- 
ceptionally heavy and the underwriting experi- 
ence unsatisfactory. There was a decrease in 
personal accident premiums while the claims 
continued at a high level during the year. This 
business was unprofitable. 

There was development in automobile insur- 
ance, but the loss ratio was 54 per cent of pre- 
miums, compared with 49 per cent in 1925. The 
earthquake record of 1926 was remarkably good, 
there being no losses. Hail premiums were 
much lower than in 1925, and the loss ratio for 
1926 was 70 per cent of premiums, compared 
with 42 per cent in 1925. The volume of plate 
glass for 1926 was somewhat lower than 1925 
but it has made reasonable profit. 

The year as regards fidelity and surety was 
very favorable. The volume of business in- 
creased materially and loss ratios were re- 
duced, that of surety being only 9 per cent of 
premiums. 

Burglary and inland transportation lines were 
active. In the minor branches, when premiums 
and losses are considered, the companies made a 
fair margin of profit. 

During the year 1926 the premium income 
was $27,175,657, as against a premium income 
of $26,349,950 in 1925. In 1926 the companies 
paid in claims a total of $14,465,347, as against 
$12,436,129 in 1925. The loss ratio in 1926 was 
53.22 per cent, compared with 47.26 per cent in 
1925. 

From the table on page 17 it will be noted 
that the bulk of the profit was made in fidel- 
ity and surety writings with miscellaneous 
business second. In summing up the year it can 
be said that even although underwriting results 
have not been profitable on certain lines there 
has been growth and progress in the consolida- 
tion of this rapidly growing business of cas- 
ualty insurance. In comparing the average loss 

(Concluded on page 17) 
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ARWIN.P. KINGSLEY, president of the 

New York Life Insurance Company, re- 
cently addressed the American Iron and Steel 
Institute on the subject of “Power and Per 
Capita Production.” I find the following quota- 
tion thereform very interesting: 

“The youth who leaves high school and col- 
lege to-day, faces a world so different from 
the world of yesterday that the early experi- 
ence of his immediate forbears has few lessons 
for him. The world was never so interesting 
as it is now, never so much alive, never so com- 
plex, never so alluring. Never before did youth 
emerge into a world so packed with opportunity. 
It is a swiftly moving world in which we have 
no place for dead ones. It is a world that is 
still led by great men but a world in which 
the individual everywhere is expected to bear 
an increasingly important part and therefore 
the individual must carry his proportionate 
burden or he will fail. It is a larger world 
than the world of yesterday; but larger chiefly 
in that it calls for larger men.” 


*x* * * 


LARENCE AXMAN, editor of the East- 

ern Underwriter, sailed Monday for Con- 
stantinople. He says it’s a vacation but admits 
that he is taking credentials from the News- 
paper Enterprise, an organization closely allied 
with the United Press Association. Con- 
sequently we expect the Sunday paper in the 
United Press group will soon be featuring 
Turkey. 

* ok x 

SHOULD like to have had the time to at- 
I tend a conference held by the policyhold- 
ers’ service bureau of the Metropolitan Life In- 
surance Company at which some fifty firms and 
corporations were represented through the edi- 
tors of their employee magazines. To preside 
at this conference was one of the first official 
duties of James L. Madden in his new post as 
third vice-president of the Metropolitan. As a 
result of the sessions a permanent committee 
for the exchange of ideas was formed. 

e + ¢ 


T occurs to this writer that if a reporter of 
an insurance journal were to station himself 
in the lobby of the office of Hugh D. Hart, of 
Hart & Eubank, general agents in New York 
of the tna Life Insurance Company, he could 
spend a day right there and at its close be fairly 
certain of knowing all the current life insurance 
news, not only in New York city but in the 
United States. There seems to be a steady pro- 
cession of visitors from all over the country 
who make Mr. Hart’s office their Mecca. 
* * * 
INSLOW RUSSELL, vice-president of 
the Phoenix Mutual Life Insurance Com- 
pany, spoke on thrift as related to life insurance 
at a recent sales congress of the Maine Life 
Underwriters Association. The congress was 
held in Portland. 
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ERE’S one the Insurance Advertising Con- 

ference missed. In Germany, they have 
developed a projector, coupled with a powerful 
searchlight, which throws pictures and images 
against low-hanging clouds at night. First we 
had sky-writing, now we have sky-pictures. 
Perhaps it will advance to the point where mo- 
tion pictures can be shown against the clouds. 
Then those of us who occasionally really try 
to get beyond hot dogs, soda, peanuts and simi- 
lar impedimenta of nature fakirs will have to 
carry umbrellas around the campfire at night 
to convince ourselves that we are sufficiently 
far from’ civilization. 

* * * 


HIS transatlantic flying is great stuff, what 

with Lindbergh and Chamberlin both hav- 
ing crossed the “pond” recently. What I’m 
waiting for is the day when you can take off 
from New York on Friday night, go to London, 
and be back at the office Monday morning. 
There’s a seat in the Criterion, across from the 
old “Pav,” that I haven’t warmed for about 
seven years, to say nothing of “two green lights 
and a red.” (That’s enough explanation for 
those who known their Bruce Bairnsfather). 
And think of the perils of Piccadilly! 

a. 


igo Maryland Casualty Company, Balti- 
more, has sent out a folder, the cover of 
which says it contains “Instructions to rear seat 
drivers.” It also says “Read Carefully-Impor- 
tant.” On opening, the reader sees two words 
in very large black type, “Shut Up!” 

* * * 


N “The President’s Corner” of “Our Folks,” 

which is the official organ of the New York 
Indemnity Company, Spencer Welton, under 
date of June 1, has written the following sound 
advice for agents or brokers who advertise their 
business: 

“If you advertise, make it human. 

“Talk in your circulars, letters and news- 
paper advertisements as you would face to face 
with your prospect or client in his office. 

“Be direct—earnest—positive. 

“Don’t try to tell the whole story at once 
but make each message a really interesting little 
story about some outstanding feature of your 
business. 

“At the end, refer briefly to the complete 
lines of coverage you offer and you will soon 
find people talking about the good advertising 


4 ” 
you do. * * x 


Y friend “Les” Tillinghast, agency as- 
sistant of the Great American Indemnity 
Company, New York, is the proud father of a 
baby girl. Watch this column for a special an- 
nouncement next week. 
*x* * * 


| Peele quotations are coming down: Do- 
mestic Scotch @ $60; Ditto Gin @ $20; 
Local Sherry @ $15; Real Rye—impossible. 
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“SMOKE” 








ALLANT Commander De Pinedo flew his 
plane, the Santa Maria, over four conti- 
nents and must have covered some twenty-thou- 
sand miles. Escaping the destruction that 
lurked in the perilous cloud paths through 
which he traveled, the most serious accident the 
Commander suffered was occasioned by a boy 
out in Arizona who threw a lighted cigarette 
into the lake at Roosevelt Dam on which the 
plane was resting. The water surrounding the 
craft was thickly coated with oil and in a few 
minutes the Santa Maria was reduced to ashes, 
The moral, as in the case of the acrobat who 
broke his neck alighting from a taxicab, is too 
obvious for mention. 
* * * 
N the light of the recent achievements in 
aviation, we are prone to brag about the 
wonders of this age we live in. Dat Ole Devil 
Sea is merely a petulant child in the hands of 
modern navigators and the Law of Gravity is 
no more respected by Lindbergh, Chamberlin, 
De Pinedo et al., than is the Volstead Act by 
the majority of our citizens; but the Fire 
Demon, be it noted, is still haunting our cities, 
farms and forests, the miracles of the twentieth 
century notwithstanding. 
* * * 
LARGE sign bearing the inscription Foon 
INSURANCE Over an impressive looking 
office on ultra smart Fifty-seventh street (you 
mustn’t use numerals), New York city, had me 
stumped for a moment until, on closer inspec- 
tion, I found it to be an advertisement for re- 
frigerators. * * * 


i? is difficult to restrain a slight feeling of 
scepticism in looking over the title of a 
talk delivered to the Connecticut agents yes- 
terday by the Reverend W. H. Alderson. His 
subject was “Making Agents Angels.” Fur- 
ther comment would be superfluous. 
* * * 

[* the plans to increase the capitalization of 

the Agricultural Insurance Company of 
Watertown, President Percy H. Willmott has 
included a request to present stockholders that 
they put on the market a portion of their rights 
to buy new shares so as to make it possible to 
allow the company’s agents to invest in its capi- 
tal stock. He complains that the stock has been 
so closely held that it has been impossible to 
supply the wants of the agents. It certainly in- 
dicates great confidence in the company when 
the agents are unable to buy stock enough to 
satisfy them. President Willmott must have 
issued his complaint with a feeling of great 
satisfaction in the necessity thereof. 

*x* * x 

UST the other day, Mr. Fire again demon- 

strated his ability to conquer. A motorized 
wagon, belonging to a street cleaning depart- 
ment, suddenly burst into flames and was de- 
stroyed. The fire fighters “kidded” the driver 
unmercifully when it was discovered his wagon 
was empty at the time. 
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AN INDEPENDENT BURGLARY IN- 
SPECTION BUREAU? 
GAINST the background of bur- 
glary insurance three factors loom 
largely. These are underwriting, rates 
and administration expense. Great as 
may be the need for rate increases in 
certain classes of the business, the wall 
of public opposition to augmented. cost 
will continue to stand as an obstacle not 
easily surmounted. As far as underwrit- 
ing is concerned, the outlay necessary to 
function properly, coupled with the ex- 
perience on the coverage, is filching much 
of the profit there might be in offering 
such indemnity. To add that adminis- 
tration expenses have mounted somewhat 
out of proportion to the growth of the 
business itself would be superfluous. 

What, then, are the companies to do? 
Where can legitimate and sensible econ- 
omies be effected? How shall the di- 
rectors and officials act so that the cost 
of handling the premium volume can be 
pared down until the margin of profit re- 
turned becomes more commensurate with 
the capital at risk? 

There is no such thing as a general 
pancea for all the ills to which casualty 
insurance is heir, nor is there any special 
cure-all that will be efficacious for all 
angles of the burglary business. There 
is, however, one phase of burglary un- 
derwriting where the companies jointly 
could save money. This is in the physical 
inspection of premises to be covered by 
such policies. 

_ The companies’ bureau, which was 
lormed to co-operate with the New York 


authorities during the regime of Police 
Commissioner George McLaughlin in that 
city, did good work for a time; but then 
declined under the effects of the commer- 
cial disease known as inertia. In fading 
from the picture, however, it pointed a 
backward-trailing hand toward a path 
that gives promise. 

Under existing conditions, a particular 
set of premises may be inspected by bur- 
glary men from several different com- 
panies. None of the data ‘thus deter- 
mined are co-ordinated. Each company 
remains in ignorance of valuable material 
in the files of the other as regards the 
given building. One company does not 
always know whether others have ever 
inspected the insured premises, or what 
their experience may have been. Con- 
sequently, the duplication of effort and 
cost along these lines combines to add to 
expenses and leave underwriters often in 
ignorance of essential facts. Why not 
do away with this condition? 

An independent burglary inspection 
bureau, operating to furnish all* possible 
underwriting information with respect to 
the physical characteristics of premises, 
appears as a probable solution. Such an 
organization would naturally employ a 
corps of experts who would give the com- 
panies what they want. In fact, the com- 
panies would undoubtedly set out their 
basic requirements. Then all the data 
regarding a given set of premises would 
be available at one point. The experience 
on the risks would be to hand in accumu- 
lated detail and the company receiving the 
bureau’s service would get complete in- 
formation at a cost below what it now 
pays. Periodical inspections would keep 
the service up to date. 

All this may sound like a Utopian 
theory. There is no room here for dis- 
cussion of the problem of absorbing 
present inspection departments into ex- 
isting organizations, but this has been 
done in many instances as far as moral 
hazards are concerned and can be done in 
the case of physical hazards. The reasons 
why an independent: bureau would prob- 
ably be more successful than a company 
group are manifold, to say nothing of the 
elimination of internal competition and 
maneuvering. Furthermore, there would 
then be no target erected for political 
snipe-shooting. 

The idea of an independent burglary 
inspection bureau offers unexplored op- 
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Editorial 








portunities for efficiency and saving and, 
while any move in this direction would 
unquestionably have to come at the re- 
quest of the companies themselves, it is 
worth a place in the consideration of 
thinking casualty officials. 





GET THE FACTS 

T the meeting of the Surety Asso- 

ciation of America last week, one 
suggestion was advanced which might 
well be carried out. During the discussion 
relating to merit rating of forgery bonds, 
it was intimated that check-writing ma- 
chines could be submitted to the Under- 
writers Laboratories, Chicago, for test 
and classification as to efficiency. Then, 
if justified, it might be possible to allow 
discounts to forgery bond holders who 
possessed approved types of checkwriters. 

This sounds like common sense. Pro- 
tective burglary devices, fire-fighting ap- 
paratus, fire-resistive construction, etc., 
are all passed on by the technical experts 
of Underwriters Laboratories, and subse- 
quent insurance premium discounts are 
allowed, pro rata, to policyholders who 
install such devices. 

If expert testimony shows that check- 
writing machines, properly used, do ma- 
terially reduce the risk run by companies 
issuing forgery bonds, then they would 
appear to be entitled to proportionate 
discounts like those now granted for 
burglar alarms, fire extinguishers and so 
forth. There will, of course, be some 
variation in the efficiency of different 
types of checkwriters and safety papers, 
and classification of these articles on this 
basis would be a requirement of merit 
rating. 

On the other hand, if an exhaustive 
study on the part of Underwriters 
Laboratories indicates that checkwriters 
and safety papers do not materially re- 
duce the underwriting risk on forgery 
bonds, either because they fail of them- 
selves or because their protection does not 
cover vulnerable points of check attack, 
then let everybody in the business know 
it and have done with all this argument 
“about it and about.” 


The facts can be obtained from a de- 
pendable source concerning the integrity 
of which there can be no doubt. Get the 
facts, view them without bias, and then, 
if necessary, revise the rates; but for the 
sake of the business have done with 
shuttle-cock play. 
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INTER-SOUTHERN APPOINTMENT 
Fred D. Strudell Made Resident Vice- 
President in St. Louis 

Fred D. Strudell, of St. Louis, whose ap- 

pointment as resident vice-president and State 
manager for Missouri was made recently by the 
Inter-Southern Life Insurance Company, oc- 
cupies a unique position in the life insurance 
field. 
. As a consulting actuary, Mr. Strudell passed 
on thousands of risks in home offices and per- 
sonally assisted in the designing of some of the 
policy contracts which he is now helping to 
sell. Before acquiring Mr. Strudell for its field 
organization, the Inter-Southern Life frequently 
employed him as consultant in its actuarial de- 
partment so that Mr. Strudell has the novel 
experience of bringing to his field force, new 
policy contracts that he, himself, developed. 

As an actuary, Mr. Strudell has never hesi- 
tated to go on the street with a rate book and 
test out the policies which he designed. In his 
opinion, the best way to serve men in the field 
is to give them practical aids in selling. His 
experience has kept him closely in touch with 
the problems of the field and he knows and 
appreciates the viewpoint of the agent and the 
manager. 


The decision to bring Mr. Strudell into the 
official family of the Inter-Southern was made, 
Mr. Arnett has said, when it was found how 
popular were the new policy contracts prepared 
by him. In his first month’s work with the 
company, Mr. Strudell produced 71 applications 
for a total of $150,000 of new business, demon- 
strating his efficiency in using the tools he 
created. 


Prior to his connection with the Inter-South- 
ern Life, Mr. Strudell was for seven years an 
officer of the American Life Re-Insurance 
Company at Dallas, Tex., where he was pro- 
moted to the position of vice-president. While 
in Dallas, Mr. Strudell was a leader in civic 
and church affairs and after his return to St. 
Louis, he was made chairman of the financial 
committee of one of the leading churches. He 
is a native of Missouri and is widely known 
throughout the State. Although yet a young 
man, his life insurance experience has been un- 
usually broad and complete. 


The Inter-Southern Life Insurance Company 
entered the State of Missouri only recently and 
with excellent territory open to general agents, 
President Arnett believes that Mr. Strudell will 
build a strong and productive State organiza- 
tion. 


S. R. Bowman in East 

S. R. Bowman, field supervisor of the Acacia 
Mutual Life Association, Washington, D. C., 
stationed at San Francisco, is located tempo- 
rarily at the home office in Washington, D. C. 
While in the East, Mr. Bowman plans to visit 
several branch offices of the Association. Hav- 
ing recently completed a trip through the 
Southern States he is now visiting branch of- 
fices of the Association in Pittsburgh, Dayton, 
Cincinnati, Toledo, Detroit, Chicago, Kansas 
City, Joplin and St. Louis. 


NEARLY ONE HUNDRED PAPERS FOR 
ACTUARIAL CONGRESS 
English Speaking Members to Be in Ma- 
jority at London Meeting 
At the forthcoming Eighth International Con- 
gress of Actuaries to be held in London from 
June 27 to 30 no less than 99 members from 
17 separate countries have contributed papers 
for submission. The contributions are being 
printed in full in one of the three languages, 
English, French or German, and summaries of 
each paper are given in the other two languages. 
A paper originally written in one of these three 
will appear in full in the language in which it 
is written. 
There will shortly be available for those mem- 
bers who are expecting to attend the Congress 


meetings eight series of booklets, dealing re. 
spectively with the seven prescribed subjects 
and one on miscellaneous subjects submitted, 
The booklets are both attractive in appearance 
and handy in size. Every effort has been made 
to provide members attending the Congress with 
facilities for a clear and full interchange of 
views in spite of the disability of different 
languages. At the meetings themselves there 
will be interpreters to assist in the discussions, 
Members from English-speaking countries 
will be in a considerable majority, and it is 
possible they may draw a greater benefit from 
the Congress than others, in view of their com- 
mon speech, but the aim of the organizing com- 
mittee has been to place all members as far as 
possible on an equality in their opportunities. 








ment at lowest cost. 


of perfect cooperation. 





Man Proposes 


But there his control over mortality ends. 


Despite the cruel object lessons constantly 
presented by fate, in the form of “unex- 
pected deaths,” there are still those who 
scoff at preparedness and choose to “wait 
until later” to adequately insure their lives. 


It is the certain duty of the life insurance 
salesman to seek out these skeptics and to 
educate them on life insurance values. 


The satisfaction that comes of successfully 
converting one such doubter is in itself 
ample compensation for the effort involved. 


The Prudential, through its Ordinary Agencies, offers 

a complete line of policies, devised to meet every require- 
This service is commended to those 
special agents and brokers who would avail themselves 


Insurance Company of America 
Epwarp D. DuFFIELD, President 
Home Office, Newark, New Jersey 


The Prudential 



































































June 


— 





Maic 


RECC 


Was 
of 


Hus 
agents 
ance ( 
tee Of 
derwr 
ganizi 
has a 
made 
city, 1 
ciatior 
accept 
Assoc 
of hi: 
alread 

Ma; 
offere 
ord o 
Born 
he wa 
parate 
univet 
he we 
of the 
ning 
four 
accortr 
basket 
colleg 


Fol 
time i 
land < 
He p: 
Choat 
Porto 
becarr 
Servi 
to W 
torne) 
there 
then s 
law | 
Chica 

The 
Worl 
tain i 
organ 
Enem 
Soon 
the jr 
exper 
Franc 
court 

In 












Thursday 


——$—$_—_____ 
——, 


sealing re- 
| subjects 
submitted, 
ppearance 
een made 
ress with 
hange of 
different 
ves there 
scussions, 
countries 
and it is 
efit from 
leir com- 
ing com- 
as far as 
unities, 


Sener eterna 
eens cere 











June 9, 1927 


THE SPECTATOR 











LIFE INSURANCE 








Lenn 


LIFE UNDERWRITERS’ 
MANAGER 


Major Robert B. Hull Made Tentative 
Offer by Committee 








RECORD AS LAWYER AND SPEAKER 





Was Formerly Assistant Solicitor General 
of the United States—Judge Advocate 
in World War 

Hugh D. Hart, of Hart & Eubank, general 
agents in New York of the tna Life Insur- 
ance Company, chairman of the special commit- 
tee of the National Association of Life Un- 
derwriters which is developing plans for reor- 
ganizing the executive staff of that organization, 
has announced that a tentative offer has been 
made to Major Roger B. Hull, of New York 
city, to become general manager of the Asso- 
ciation. It is believed that Major Hull will 
accept the offer provided the trustees of the 
Association are unanimous in their approval 
of his qualifications. Several of them have 
already endorsed the offer. 

Major Hull, to whom the position has been 
offered tentatively, has a truly imposing rec- 
ord of achievement in public and private life. 
Born in Greenfield, Mass., in February 18, 1885, 
he was educated in the high school there, pre- 
paratory to his entrance at Yale, from which 
university he graduated in 1907. While there 
he won renown as a debater, being a member 
of the intercollegiate debating team, and win- 
ning the Thatcher medal for the best speech 
four times in succession, a feat never before 
accomplished by one man. He also played 
basketball and sang in the glee club and in the 
college choir. 

Following graduation he was engaged for a 
time in Y. M. C. A. work in Eastern New Eng- 
land and later in social service work in Boston. 
He practiced law in that city with the firm of 
Choate, Hall & Stewart. In 1913 he went to 
Porto Rico as assistant attorney-general and 
became special counsel to the Insular Public 
Service Commission. In 1914 he was brought 
to Washington as special assistant to the at- 
torney-general of the United States, and while 
there worked directly under John W. Davis, 
then solicitor general. In 1916 he entered into a 
law partnership with Robert W. Childs, of 
Chicago. 

The entrance of the United States in the 
World War brought him appointment as a cap- 
tain in the ordnance reserve corps. With the 
Organization of the New York Port Alien 
Enemy Bureau, he became its chief examiner. 
Soon after he was commissioned a major in 
the judge advocate department, and after some 
experience in training camps, was sent to 
France, where he became judge in the ranking 
court of the A. E. F. 

In 1919 Major Hull became associated with 


WOULD INVESTIGATE LIFE RATES 
Texas Senate Thinks Premiums Are Too 
High 

Austin, Texas., June 6.—High members of 
the senate are of the opinion that life insurance 
rates charged in Texas are too high was in- 
dicated by the action of the senate in adopting 
a resolution demanding that the State Insurance 
Commission make an investigation and make 
such recommendations that will enable “the 
Texas Legislature to correct this condition and 
provide for reasonable rates for carriers of life 
insurance policies.” 

The resolution points out that “reports from 
the different health departments show that the 
average human life has been extended many 
years during the last two decades, and that the 
life insurance rates are unchanged.” 

“Fire insurance rates and other kinds of in- 
surance are regulated by the Insurance Com- 
mission,” the resolution stated, “save and ex- 
cept life insurance.” 


Western and Southern Agents Honor 
Samuel H. Smith 

A jubilee convention was held in Cincinnati, 
June 2 and 3 by field men of the Western and 
Southern Life Insurance Company in honor of 
the twentieth anniversary of Superintendent of 
Agencies Samuel H. Smith, who entered the 
company’s service as an agent on March 30, 
1907. Thursday noon all of the visiting dele- 
gates were entertained by President W. J. Wil- 
liams with a luncheon at the Cincinnati Club 
and later attended the baseball game at Red- 
land Field. On the same evening a banquet 
was given in honor of Mr. Smith at the Hotel 
Gibson, and attended by all Division A field 
superintendents, their wives, veterans of the 
Western and Southern Legion and the entire 
official family from the company’s home office. 








the New York law firm of Chadbourne, Bab- 
bitt & Wallace. Six years later, to be exact, 
1925, he was made general attorney of the New 
York Railways. The legal work of this com- 
pany had been previously handled by the law 
department of the Interborough Rapid Transit 
Company. After organizing a legal department 
for the company, he retired to take up private 
practice in New York city, where he is now 
engaged. 

Major Hull is described as a man of strong 
and likable personality and commanding ap- 
pearance. He has a wide friendship all over 
the United States and enjoys a high reputation 
in the legal profession. 

The question of moving the Association to 
Hartford will not be determined upon at once. 

The committee in charge of the reorganiza- 
tion program consists of Hugh D. Hart, chair- 
man; J. Stanley Edwards, Denver; Charles A. 
Foehl, New York; Paul Clark, Boston; and 
Frank L. Jones, Indianapolis. 
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NORTHWESTERN 
NATIONAL’S PLAN 


Minneapolis Company to Become 
Stock and Mutual 








APPROVES AMERICAN MEN TABLE 





O. J. Arnold Outlines Reasons for New 
Move—Expect Table to Be Made Per- 
missive in All States Soon 
The Northwestern National Life Insurance 
Company of Minneapolis will enter the non- 
participating field with a full line of non-partic- 
ipating policies in addition to the participating 
contracts it now issues, according to an 
announcement by President C. J. Arnold. These 
will be issued at low competitive rates. It is 
also planned to issue policies at rates based on 
the new American Men Mortality Table just as 
soon as that table is adopted or made permissive 
by the States in which the company operates. 
The company’s new business is to be placed on 

a 3 per cent basis. 

To put these plans into effect the company’s 
board of directors has called a meeting of pol- 
icyholders for June 30, at which time the neces- 
sary amendments to the company’s charter will 
be acted upon. The proposal is, that without 
depriving any present policyholder or any future 
holder of a mutual participating policy of any 
of the rights, privileges and powers that belong 
to the members of mutual companies, the com- 
pany will issue $1,100,000 of capital stock for 
the protection of non-participating business. 
Dividends on the stock will be limited by charter 
provision to the interest on the capital invest- 
ment and to profits derived from non-participat- 
ing business. No part of the surplus derived 
from the company’s present business can be 
diverted to shareholders. 

By the proposed charter amendments the 
company will be enabled to conform to the 
Minnesota laws respecting “stock and mutual” 
insurance companies. This will enable it to 
carry its present business and future participat- 
ing business on the mutual basis and to issue 
all forms of non-participating policies and carry 
them on the stock basis. Under the proposed 
amendments, the relations between the company 
and the holders of participating policies will be 
the same as in mutual companies, and the rela- 
tions between the company and the holders of. 
non-participating policies will be the same as 
in stock companies. 

The shares will have a par value of $5, that 
low value having been fixed so that each mem- 
ber of the company may subscribe for stock 
in the proportion that the number of votes he 
can now cast bears. to the aggregate voting 
power of the entire membership. Members may 
subscribe for their pro-rata amount of shares 
at par. 

The participating policyholders will retain 
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their right to vote for the directors of the com- 
pany and will continue to participate fully. The 
mutual participating policyholders are protected 
against any subsequent change in the company’s 
charter, both with respect to their right to vote 
and their sole participation in earnings and 
profits on the participating business, by a charter 
provision which prohibits any such subsequent 
amendment. 

President Arnold anticipates that the policy- 
holders will give unanimous approval to the 
plan, and that a large proportion of them will 
avail themselves of the opportunity to become 
shareholders. 

The reasons for the proposed change as set 
forth to the policyholders of the company by 
the directors are as follows: 

1. With no loss of any of the rights, privi- 
leges, and benefits which the members now en- 
joy as policyholders of a mutual company, the 
company will have the right to do a non-partici- 
pating business which is at present denied to it. 
It will thus be able to meet competition of a 
most important sort in certain sections of the 
country in which the company now operates, 
thereby affording a means of increasing the 
volume of the company’s business. Increase in 
business will result in a relative reduction in 
overhead expense and a consequent increase in 
dividends to participating policyholders. 

2. The company by its present charter is 
permitted to write policies insuring against ac- 
cident and sickness, wholly apart from life in- 
surance policies. This kind of business can be 
best done by companies with a capital stock. 

3. From the standpoint of the policyholders, 
the paid-in capital constitutes that much addi- 
tional surplus for the protection of their poli- 
cies. It gives additional financial strength to 
the company. 

4. With the policyholders owning shares. in 
the company, they will exercise a closer super- 
vision over its affairs. It is a well-known fact 
that policyholders’ meetings are seldom well at- 
tended. Shareholders’ meetings are well at- 
tended. The plan now proposed will stimulate 
the interest of policyholders in the ordinary 
affairs of the company. 

5. As at present, each participating policy- 
holder (whether or not he subscribe for shares), 
will have a voice in the management of the 
company. 

6. The laws of the State of Minnesota, pur- 
suant to which the action is proposed to be 
taken and the charter amendments absolutely 
safeguard the existing rights and powers of 
members and policyholders. 

In the announcement to agents Mr. Arnold 
said in part: 

By way of supplement to what is said in the 


, Pamphlet sent to policyholders, I call your 


particular attention to the following, which are 
of special interest to you and other members 
of the agency organization. 

The company will be enabled to issue non- 
Participating policies in addition to its present 
full line of participating policies. This is a 
Privilege now denied it, which handicaps us 
considerably in certain States in which we are 
Operating. In other States where competition 


from this source is not of special moment, the 
Privilege of selling non-participating policies will 
nevertheless be an aid to the agent in particu- 
lar cases. 

Well informed insurance company and State 


DARBY A. DAY’S PLANS 
Chicago General Agent Lays Foundation 
for Big Organization 
Cuicaco, Inz., June 6.—The co-operative in- 
corporated agency to be formed by Darby A. 
Day is still uppermost in the minds and thoughts 
of life representatives in Chicago. Announce- 
ment of Mr. Day’s plans to the effect that he 
would incorporate his agency and distribute by 
sale 40 per cent of its stock among the agents 
in his office is generally regarded as being very 
much of a “trail blazer” in life insurance circles. 

The magnitude and scope of the program out- 
lined by Mr. Day is best indicated by the fact 
that he has just closed a lease to take over 
the entire twenty-third floor of the new Bank- 
ers building at Adams and Clark streets, Chi- 
cago, involving a rental of $500,000, covering 

a ten-year period. 


Mr. Day expects that his new plan will not — 


only serve to increase the production of his 
agents but will also induce them to canvass the 
field for new men. Hitherto, Mr. Day holds 
agents were indifferent to obtaining new so- 
licitors for a general agency for the reason 
they felt the profits resulting therefrom accrued 
entirely to the general agency itself. The new 
agency which will be known as the Darby A. 
Day Agency Company will have 5000 shares of 
no par value. There will be a board of eight 
or more together with the officers of the agency 
who will meet weekly to determine the policy 
and direct the operations of the company. Of- 
ficers will include: Mr. Day, president; Byron 
C. Howes, Harold Allen and James T. Folker, 
vice-presidents; Henry C. Gates, secretary, and 
Darby Day, Jr., assistant manager. 

The new quarters of the Day agency will 
embrace forty comfortable and sizeable offices 
for individual agents or agents working in 
pairs, a large reception room, a library, an 














supervising officials recognize that the Ameri- 
can Experience Mortality Table does not re- 
flect modern mortality experience. A new table, 
the American Men Table, has already been ap- 
proved as a permissive standard for calculation 
of premium rates in some States and will doubt- 
less be generally adopted in the next few years. 
The use of this table will result in a sharp re- 
duction in non-participating rates at the younger 
and middle ages and will give impetus to the 
sale of non-participating insurance. We will 





be in a position to issue non-participating poli-' 


cies and to meet these rates and the resulting 
close competition. 

I want to emphasize again the fact that these 
amendments will not change this company from 
a mutual company to a stock company. They 
operate to give to the company the benefits with 
none of the disadvantages of a capital stock 
and at the same time preserve the principle of 
mutuality and all the rights, privileges, and 
powers of the holders of participating policies. 

In commenting on the company’s plans, Mr. 
Arnold called attention to the Minnesota statute 
under which the proposed change is to be made, 
which reads in part as follows: 

Insurance corporations may be formed hav- 
ing a capital stock, but which shall be con- 
trolled by the votes of both stockholders and 
participating policyholders. All such companies 
shall be known as stock and mutual companies. 
Corporations so formed shall have the right to 
make any contracts which insurance companies 
formed to transact the same kinds of business 
upon the stock plan or upon the mutual plan are 
authorized by law to make. 
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auditorium with a seating capacity of more than 
200 which is to be open to agents of all insur- 
ance offices whether they be life, fire or casualty 
and in addition a projector room in which mo- 
tion pictures may be shown if desired. There 
will be many other refinements and novelties 
serving to make the new offices of unusual 
charm and facility. 


June to Be Policyholders’ Month in Guar- 
dian Life 

In accordance with its custom of devoting 
one month in each year to special service to its 
policyholders, the Guardian Life Insurance 
Company of America has designated June as 
policyholders’ month. 

An exceptionally liberal step has been taken 
by the company in making available to policy- 
holders possessing the necessary qualifications, 
the opportunity to secure additional life insur- 
ance up to the amount of $10,000 without the 
requirement of a medical examination. This 
offer is open to all Guardian policyholders be- 
tween the ages of 15 and 50 who have been 
medically examined and accepted for standard 
insurance since June 1, 1925, are at present in 
good health and provided the company has not 
expressed its unwillingness to increase its pres- 
ent risk. 

Miniature policies have been prepared in- 
forming the policyholders of this offer, which 
will be brought to their attention during the 
month by the company’s agents. At the same 
time the policyholder will have an opportunity 
to go over his insurance holdings with his agent, 
reviewing the particular features of his policies 
and seeing whether they fit his present needs. 
The Guardian’s many services for its policy- 
holders will again be stressed, reminding them 
that the privileges of the health service of the 
Life Extension Institute, the company’s budget 
service, investment service, and such are at 
their disposal without charge. 


Acacia Mutual Building Started 

The actual construction first unit of the new 
home office building of the Acacia Mutual Life 
Association, Washington, D. C., was started 
last week. The building will be completed about 
one year from now, at an estimated cost of 
$1,500,000. This unit will be ten-stories high 
and will tower 110 feet above the street. It is 
a V-shaped building, of Georgian design, faced 
with limestone above the granite base. The 
company will occupy the entire building above 
the first floor. Executive offices will be on the 
sixth floor and a cafeteria, recreation and as- 
sembly rooms will be on the tenth floor. 


Connecticut Mutual’s Policyholders 
Month 

The Connecticut Mutual Life Insurance Com- 
pany, of Hartford, is setting aside the month 
of June as policyholders’ month. Each policy- 
holder is supplied with a slip carrying his name 
and address, and his policy number. Under- 
neath are a number of items designed to call 
the attention of the policyholder to the various 
services which the agent is prepared to render 
him. 
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NYLIC INCENTIVES and AIDS TO SUCCESS 
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weINaIC .. CLUBS... 


THIRTY YEARS AGO the New York Life founded its 
D. S. O., the $200,000 CLUB, as an incentive to Distin- 
guished Service. It also provides every candidate with a 
definite, minimum, self-imposed task and yard-stick. 


and Quarterly business is credited $500 and $250, 


[ Term insurance does not count. Semi-annual 
per $1000, only as each premium instalment is paid. 


Every year since its foundation this Club has played an important part in 


the growth of hundreds of earnest agents. 


Its greatest service has been to inspire average agents to 
reach, and remain on, a plane of success. 


Last year 930 Nylic agents qualified for the $200,000 
CLUB with a total paid production of over 312 Millions 
and 236 of these agents paid for $400,000 or more. 


The CLUB has grown so large that the TOP CLUB, requiring a mini- 
mum of $400,000, has recently been established. 


To those capable of still bigger things the TOP CLUB offers another 
incentive of LEADERSHIP with special honor-rewards of the Presidency, 
5 Vice-Presidencies-At-Large and 12 Departmental Vice-Presidencies for 
those who head the great list. 


Annual Educational Conferences for Club members furnish inspiration as 
well as practical sales-and-service information. 


Club membership helps the 
agent’s mental attitude and his 
professional equipment, while 

the larger production helps 
his pocket-book. 





Is it any wonder that, meas- 

ured by usual standards, 

Nylic agents are industrious, 

persistent, satisfied and 
happy? 


NEW YORK LIFE INSURANCE CO. 


346 BROADWAY, NEW YORK New Home Office Building now being 
erected on the site of the famous 


DARWIN P. KINGSLEY, President old Madison Square Garden 
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WILL REVIEW TAX CASE 


National Life Wins Point in United 
States Supreme Court 








CONSTITUTIONALITY OF LAW 
INVOLVED 





Section 245 of 1921 Revenue Law Attacked 
in Effort to Recover $92,000 

Wasuincton, D. C., June 6—The United 
States Supreme Court to-day consented to re- 
view a decision of the court of claims, dismiss- 
ing the suit of the National Life of Vermont 
for recovery of more than ninety-two thousand 
dollars paid by it as taxes upon nineteen twen- 
ty-one income. 

The case involves the constitutionality of that 
provision of section two forty-five of the nine- 
teen twenty-one revenue law providing that the 
amount allowed life companies as a deduction 
for interest from tax exempt securities shall be 
deducted from other allowances made them. It 
is claimed by the company that these provisions 
are unconstitutional because, in effect, they im- 
pose a tax upon tax exempt bonds of the United 
States, Congress being without power to im- 
pose a normal tax upon such bonds. 

It is claimed that the tax is imposed by sub- 
terfuge, the interest being allowed as a deduc- 
tion from gross income, but the amount of such 
interest afterward being subtracted from other 
deductions allowed companies. The effect, it is 
asserted, is to impose a greater burden upon 
companies holding such securities than upon 
companies having none, since the deductions of 
the former are reduced by the amount of such 
interest, while the latter receive the full statu- 
tory deduction. 

“What Congress did in the present statute 
was in effect to authorize all life insurance com- 
panies to subtract a certain percentage of their 
reserves from income returned for taxation and 
to pay a tax only on the remainder,” it was de- 
clared in the company’s appeal for review. “But 
in case the company had a non-taxable invest- 
ment Congress reduced the deduction by the 
amount of the non-taxable income. Thus insur- 
ance companies, not having tax exempt invest- 
ments, deducted from their gross income the full 
statutory deduction. But companies like the 
petitioner, receiving -non-taxable income, were 
not given the full deduction and were thus taxed 
upon a greater amount of income.” 

The provision complained of was not carried 
in revenue laws prior to that of nineteen twen- 
ty-one, it is claimed, previous laws all recog- 
nizing and allowing the reduction of tax exempt 
interest. It was included in that law with a 
view to bringing such interest within the scope, 
of the tax, it is alleged, it being explained, dur- 
ing hearings on the bill before the senate finance 
committee by the treasury’s tax advisor as be- 
ing “devised in order not to give them exemp- 
tion from tax exempt bonds. The theory of the 
tax does not justify any real exemption trom 
tax exempt income. They first take it out that 
way and then the other deductions that they 
would ordinarily get are reduced by that 
amount.” 
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AETNA LIFE’S NEW YORK PROGRAM 
Ennis D. Luther Goes to New Haven—New 
Offices to Be Opened in Metropolitan 
District 

A step in the tna Life Insurance Company’s 
program of agency reorganization in the New 
York Metropolitan area and vicinity, was noted 
when Vice-President Kendrick A. Luther an- 
nounced that Ennis D. Luther has been ap- 
pointed general agent for the company at New 
Haven, Conn. He will succeed James R. 
Brown, who has been named manager of a new 
agency to be established in the Pennsylvania 
building, New York city. 

Ennis D. Luther, son of Vice-President 
Luther, has been associated with the Aétna Life 
since his discharge from the military service 
in 1919. His first insurance experience was 
obtained at the Boston office, following which 
he was transferred to the Chicago agency. In 
April, 1926, he became a partner with James 
P. Graham, Jr., in the Brooklyn general agency. 

These changes, according to Mr. Luther, are 
a result of the company’s recent decision to in- 
crease the number of its individual agencies in 
New York city. The program includes the con- 
tinuation of the original agency at 100 William 
street under the direction of Gerald A. Eubank, 
the establishment of a separate agency at 42nd 
street under the management of Harold A. 
Hubbell, and of one in the Pennsylvania build- 
ing at 34th street under the direction of Mr. 
Brown. 

In addition to these offices, Mr. Luther also 
announced the formation of a premium accounts 
division in New York city for the purpose of 
handling all renewal premiums in one central 
establishment. This department is to be located 
at 100 William street in charge of Lawrence 
H. House, home office cashier, formerly cash- 
ier and office manager for the firm of Hart & 
Eubank. 


Reliance Life Appointment 

Satt Lake City, Utau, June 1—George W. 
Burbridge, well known as an insurance sales- 
man in Salt Lake City for several years past 
and at one time with the Beneficial Life of 
this city, has been appointed general agent for 
the Salt Lake City division of the Reliance 
Life of Pittsburgh, Penna., which reopened its 
local offices last summer. 


June to Be Koch Month in Royal Union 

The agency force of the Reyal Union Life 
Insurance Company will devote the month of 
June to a special drive in honor of William 
Koch, vice-president of the company. Mr. 
Koch’s birthday occurred on Wednesday, June 
8, and a banquet in his honor was given by 
President A. C. Tucker, of the Royal Union. 


Life Insurance Simply Explained 

This is the title of a little book by Wm. 
Alexander. Every responsible man ought to 
know what this book tells in an entertaining 
Way about life insurance even if he has no in- 
tention of investing any money in it. 

It is one of our most important industries 
and all business men should know something 
about it. Price $1. 


Institute of Actuaries Meets 
(Concluded from page 3) 

ent meaning in insurance circles from that 
placed upon them in the business world gener- 
ally, was pointed out by the speaker. One of 
the plans outlined was that commonly in use. 
Mr. Corbett demonstrated the defects in this 
plan, pointing out how- they could be overcome 
in the other two plans. 

A guest of the convention was Prof. Svend 
D. Vicksell of the University of Lund, Sweden, 
who is a visiting lecturer at the University of 
Michigan. He addressed the Institute during 
the first morning’s session. 

Two formal mathematical papers were pre- 
sented on Thursday afternoon. “Interpolation 
with Modified Coefficients” was dealt with by 
Dr. J. F. Reilly of Iowa City, Iowa, while 
Prof. L. H. Rietz of the same city delivered a 
paper under the title of “Note on the Most 
Probable Number of Deaths.” 

Sidney H. Pipe, actuary of the Independent 
Order of Foresters, reviewed the evolution of 
fraternal insurance in a formal paper bearing 
the title “Modern History of Fraternal Insur- 
ance.” The almost complete revolution in the 
attitude of fraternal societies toward actuarial 
matters was clearly demonstrated in Mr. Pipe’s 
address. 

The first subject of the agenda for informal 
discussion was “Industrial Insurance.” This 
subject was dealt with by J. A. Campbell, of 
the London Life Assurance Company, London, 
Ont., J. H. Herman of the Metropolitan, and 
J. T. Little, of the Prudential. Most important 
among the developments in this branch of in- 
surance in the opinion of these men is the 
growth of the attitude of trusteeship upon the 
part of the companies transacting it. The idea 
that funds are held in trust for the policyholders 
has fostered a paternal attitude on the part of 
the companies, it was pointed out. Other no- 
table developments were found.to be the lib- 
eralization of policies and the large increases 
made in guaranteed dividends and in dividends 
paid even on policies which are on their face 
non-participating. The cost of operating indus- 
trial companies has steadily declined and, prob- 
bably owing to favorable economic conditions, 
the average size of policies has steadily in- 
creased. The growth of health conservation 
work was commented upon and the steady de- 
cline in mortality among industrial policyholders 
was also remarked. 

Life insurance companies are not seriously 
affected by currency fluctuations, according to 
speakers who covered the subject of “Foreign 
Currency Depreciation.” It is, however, neces- 
sary to provide against this either by means of 
a fund sufficient to take care of a company’s 
liability in a certain country or else by making 
claims payable in the native currency of the 
company, it was pointed out. V. R. Smith of 
the Confederation Life, Toronto, observed that 
his company had found gonstant selection 
against the company in cases where optional 
currencies were allowed. 

The question of whether small companies 
should or should not write group insurance was 
touched on in discussing this branch of the 
business. The general opinion expressed was 


It 


INDIANAPOLIS LIFE MEETING 
Agents of Company Gather at Home Office 
for Four-Day Sessions 

INDIANAPOLIS, IND., June 4.—Two hundred 
and fifty agents and managers of the Indian- 
apolis Life Insurance Compnay attended a four- 
day get-together convention of the organiza- 
tion which began at the home office May 28. 
The convention closed “Manly Month” cele- 
brated each May in honor of the. company’s 
president, Frank P. Manly. The convention 
was attended by the Counselor’s Club, the com- 
pany’s leading producers and field representa- 
tives. To qualify for membership in the Coun- 
selor’s Club, $125,000 in new business and re- 
newals must be written during the year. 

A. L. Portteus, treasurer of the company, 
gave the address of welcome to the visitors. 
Other speakers Saturday were Mr. Manly on 
“Our Company,” a report for the first five 
months of 1927 by Joseph R. Raub, secretary, 
and the “Indiana Insurance Law and How It 
Protects the Policyholders,” by Edward B. 
Raub, vice-president and general counsel. 

The annual picnic was held at the summer 
home of Mr. Manly in the afternoon. Base- 
ball, running races, archery and shooting took 
up the afternoon, while dancing was held in 
the evening following a steak grill. 

On Memorial day the entire group of visitors 
attended the Speedway races. 








that the business is worth while not so much 
for the direct profit to be derived from it, which 
was shown to be small, as from the indirect 
benefits which it carries with it. For example 
it was pointed out that the advertising value of 
issuing group policies is considerable and the 
contacts formed may result directly in other 
business. Demonstrating this last point one 
speaker asserted that his company had intro- 
duced a payroll deduction plan covering 25 per 
cent of the employees of a firm protected under 
a group policy. Small companies, some speakers 
felt, should enjoy these advantages as well as 
large, while other speakers pointed out that a 
fairly good surplus might be wiped out in the 
course of two or three years as a result of a 
few group policies. 

That a territorial merit rating might well be 
introduced for group insurance was also sug- 
gested. The legislation in the State of New 
York which permits the issuance of group poli- 
cies to unions, associations and national guards 
which have not the essential characteristics of 
groups was deplored and the feeling was ex- 
pressed that the law should be repealed. 

That very little has been accomplished in the 
way of social insurance except in workmen’s 
compensation was brought out in a discussion 
of that subject. Valuable work in connection 
with old age pensions and unemployment insur- 
ance is being carried forward but so far very 
little has actually been achieved. The view was 
expressed that owing to the inherent objection 
in people’s minds to any form of paternalism, 
very little is likely to be done except through 
private organizations in the near future. 

It was announced that the fall meeting of the 
Institute will be held in Indianapolis, Ind., 
probably on November 3 and 4. 
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FIRE AND LIFE 


“fASSURANCE CORPORATION, Ld 


FREDERICK RICHA2DSON, United States Manage 


GENERAL BUILDING, 4m & WALNUT STS. 
PHILADELPHIA 








FIRE REINSURANCE TREATIES 


Eagle Fire Insurance Company 
New Jersey 


Baltica Insurance Co., Ltd. 
Denmark 


Franklin W. Fort Thomas B. Donaldson 
18 Washington Place, Newark, N. J. 











NORTHERN 


COMPANY 
OF LONDON 


ASSURANCE 
LIMITED 


UNITED STATES BRANCH 
80 John Street, New York, N. Y. 
R. P. Barbour, U. S. Manager 
H. N. Kelsey, Deputy Manager C. W. Cooper, Secretary 
Pacific Coast Department 
228 Pine Street, San Francisco, Cal. 
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Proven Dependability 


The Philadelphia Fire and Marine Insur- 

’ ance Company has justified its reputation 
for dependability by satisfactory adjust- 
ment on every claim. 
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It has justified its prestige among insur- 
ance agents by wholly satisfactory serv- 
ice on every policy written. 


Its comprehensive and dependable serv- 
ice to both policyholders and representa- 
tives makes this a good company to 
represent. 


PHILADELPHIA 
FIRE AND MARINE 
INSURANCE COMPANY 


Head Office 
1600 Arch Street, Phila., Pa. 


City and Suburban Office 
Lewis Bidg., 15th & Locust Sts., Phila., Pa. 
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Address Home Office For Agency Connection 


me TAMPTON ROADS 
FIRE «» MARINE 
Insurance Company 


NORFOLK, VA. 


HENRY G. BARBEE 


Presiden 


P. D. BAIN 
Chairman of the Board 














General Agents Wanted 


Profitable territories now available in Florida, Vir- 
ginia, Kentucky and North Carolina. Write today to 


THE PROVIDENT LIFE AND 
ACCIDENT INSURANCE COMPANY 


of Chattanooga, Tennessee 
Life Accident Health Automobile Accident — 
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WESTERN BUREAU 
COMMITTEES 


Cc. N. Gorham Heads Executive 
Council 








PRESIDENT H. A. CLARK MAKES 
APPOINTMENTS 





Charles H. Coates Heads Important Con- 
ference Committee—Other Chairmen 

Cuicaco, Int., June 8—The new executive 
committee of the Western Insurance Bureau 
is headed by C. N. Gorham of the American 
Fire of Newark. Other appointments to this 
committee announced by President H. A. Clark 
of the Bureau include C. H. Coates, National 
Liberty; N. A. Weed, Republic; F. M. Gund, 
Crum & Forster; S. R. Kennedy, Buffalo; 
Rawlings and Hewett, Boston and Old Colony; 
W. D. Williams, Security; W. E. Wollaeger, 
Concordia, and C. H. Yunker, Milwaukee-Me- 
chanics, with the following ex-officio members: 
Benjamin Auerbach, Peoples National, and F. 
S. Danforth, Millers National. 

Other committee appointments were: Con- 
ference; W. D. Williams, chairman; C. H. 
Coates, C. N. Gorham, F. M. Gund, Frank S. 
Danforth, Rawlings and Hewett, Benjamin 
Auerbach, W. E. Wollaeger and C. H. Yunker. 

Grievance: Victor Roth, Security, chairman; 
C. Weston Bailey, American; E. T. Tanner, 
Security; E. T. Lyons, Columbia National, and 
P. H. Willmott, Agricultural. Finance: Ben- 
jamin Auerbach, chairman; H. A. Clark, and 
C. H. Yunker. Membership: William E. 
Wollaeger, chairman; D. W. Crane, E. T. Tan- 
ner and E. G. Pieper. 

The chairmen of the other committees in- 
clude: C. H. Yunker, maps; Victor Roth, pa- 
trol; F. M. Gund, program; Benjamin Auer- 
bach, publicity and education; N. A. Weed, trac- 
tion; F. S. Danforth, uniform forms; Rawlings 
and Hewett, co-operation of Bureau Field 
Men, and Everett, multiplicity of policy forms. 


Chicago Men Raising Quota for Fire Pro- 
tection Work 

Cuicaco, Int., June 6.—Forty industrial lead- 
ers of Chicago, imbued with a desire to reduce 
the annual fire waste of the country, are busy 
soliciting subscriptions to Chicago’s quota of 
$150,000 of the National Fire Protection As- 
sociation’s Field Service campaign for $500,000. 
The fund is to be used to employ trained fire 
Protection engineers to instruct various cities 
in fire prevention methods. 

A meeting of the committee was held last 
week at which Charles W. Folds, president of 
Folds, Buck & Co., prominent brokerage house; 
Franklin H. Wentworth, of Boston, executive 
Secretary of the N. F. P. A., and Charles H. 
MacDowell of the Armour Fertilizer Com- 
pany, chairman of the local committee, were 
Speakers, 





-in other Pacific Coast States. 


CORROON & REYNOLDS CALIFORNIA 
APPOINT MENTS 
Three Companies Arrange for Pacific 
Coast Representation 

Arrangements for representation on the Pa- 
cific Coast for three of the companies in the 
Corroon & Reynolds group of fire insurance 
companies have been made. The Knickerbocker 
Insurance Company, of New York, has been 
admitted to California and will soon be licensed 
Carl A. Henry, 
Pacific Coast manager for a number of promi- 
nent companies, will represent the Knicker- 
bocker in that territory. 

The American Equitable Assurance Company, 
of New York, will be managed on the coast by 
the James T. Cobb Company, of San Francisco. 
Announcement is also made of the appoint- 
ment of Landis & Brickell, of San Francisco, 
as general agents in California ‘for the New 
York Fire Insurance Company. The appoint- 
ments are expected to put these companies on 
an excellent footing in the Pacific Coast terri- 
tory. 


Furniture Interests Confer With Insurance 
Men 

RicHMonpD, Va., June 4.—Co-operation be- 
tween furniture manufacturers and insurance 
men was pledged at a conference of represen- 
tatives from the South-Eastern Underwriters 
Association and the Southern Furniture Manu- 
facturers Association at High Point, May 27, 
according to representatives from the Virginia 
Bureau of Insurance who attended the confer- 
ence. The matter of fire insurance rates for 
furniture factories was under discussion. Stacy 
Wade, Insurance Commissioner of North Caro- 
lina, and Colonel Joseph Button, Insurance Com- 
missioner of Virginia, were among those attend- 
ing. According to furniture manufacturers, in- 
creases amounting to from 200 to 500 per cent 
have been made in insurance rates affecting 
their business, while insurance people declare 
that this high rate is necessary on account of 
frequency of fires in furniture factories. The 
increased rates affect factories in North Caro- 
lina, Virginia, District of Columbia and 
Georgia. The “spraying system” for furniture 
manufacturing is held liable for a great deal 
of the increase. 


Manufacturers Fire Insurance Company 

The Manufacturers Fire Insurance Company, 
of Red Bank, N. J., calls attention to the fact 
that it is in no way connected with the Manu- 
facturers Liability Insurance Company, of Jer- 
sey City, which has gone into receivership. In, 
its statement the company says: 


We wish to take this opportunity to emphati- 
cally state that there is no connection of any 
kind between the two companies, in stock own- 
ership, officials, business connections or man- 
agement. 
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TO DOUBLE CAPITAL 


Agricultural of Watertown Takes 
Progressive Step 








HALF STOCK DIVIDEND 





Half-Million Dollars to Be Raised in Cash 
—Large Surplus Remains 

The board of directors of the Agricultural 
Insurance Company of Watertown, in meeting 
last week, decided to recommend to stockhold- 
ers of the company an increase of capital of 
from $1,000,000 to $2,000,000. This increase 
is to be effected by a stock dividend of $500,- 
000 and the sale of $500,000 in new stock. 

The Fire Insurance Pocket Index, published 
by The Spectator Company, gives the surplus 
of the Agricultural as of December 31, 1926, 
as $2,433,475. 

The total assets of the company at the close 
of 1926 are given as $10,477,778 and the rein- 
surance reserve as $5,458,961. Net premiums 
written during 1926 amounted to $5,789,668. 
The company was established in 1853 and is 
one of the oldest and strongest fire insurance 
eompanies in the United States. Percy H. 
Willmott is president. 

The new stock will be sold at three times par, 
which will add $1,000,000 to the surplus of the 
company. Allowing for the stock dividend, the 
company will have a net increase in surplus of 
$500,000. The plans include reducing the par 
value of the shares from $50 to $25 and a rate 
of $4 per share in dividends is contemplated. 
This means that shareholders will have an op- 
tion to purchase one share of stock for each 
three shares held (after the stock dividend) at 
$75 per share, which will yield them a return 
of 5.33 per cent. This makes the rights to pur- 
chase new shares of considerable value. 


S. E. U. A. to Meet at Briarcliff 


The annual meeting of the South-Eastern Un- 
derwriters Association will be held Monday, 
Tuesday and Wednesday, June 13 to 15, at 
Briarcliff Lodge, New York. The annual meet- 
ing of the Southern Tornado Insurance Asso- 
ciation will be held at the same time and place. 


Veto Mutual’s Offer 
(Concluded from page 3) 


of the two agents. Mr. Tuke and Mr. Potter 
handled the Genessee Club’s problem with a 
degree of experience and skill which was in 
large part due to the fact that they had suc- 
ceeded in defeating a similar plan in their own 
city. 

Following the talks made by Mr. Tuke and 
Mr. Potter, the board of directors of the club, 
with the exception of Secretary Belknap, voted 
down the insurance plan and vindicated the 
arguments raised against it by the agents. 
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INSURANCE STOCK RULING 


State Superintendent Decides on 
Credit for Holdings 


IMPORTANT SURPLUS CHANGES 


Footnotes in Forthcoming New York Report 
Indicate Reductions In Surplus Because 
of Ownership In Stocks of Other 
Insurance Companies 

A daily newspaper announces that State Su- 
perintendent of Insurance James A. Beha has 
issued a ruling with regard to the extent of 
credit that can be allowed an insurance com- 
pany for the stocks it owns of other insurance 
companies. This ruling is meant for insurance 
companies which have received a charter in an- 
other State but are operating within the juris- 
diction of the New York department. 

No credit will be given in the surplus of a 
company’s statement for insurance stocks be- 
yond 50 per cent of the amount of the surplus 
and not more than an amount equal to the as- 
sets other than insurance stocks in the surplus. 
No credit will be given to insurance stocks 
when part of the capital. 

A correspondent of THE SpEcTaTor sends the 
following dispatch from Albany June 8: 

I learn that the figures of the Firemens of 
Newark are to be presented in the forthcoming 
State Insurance Department report with a. foot- 
note attached to the surplus of $4,831,490 as 
admitted by the insurance department. This 
reference mark refers to a note reading as fol- 
lows: This company shows among its assets, 
directly or indirectly, $7,929,118 of insurance 
stocks. Under Section 16 of the New York In- 
surance Law, an insurance company cannot re- 
ceive credit for insurance stocks in excess of 
an amount equal to the net surplus, over capita 
and all other liabilities, after deducting the to- 
tal value of insurance stock owned. Following 
this rule, there is an impairment of capital stock 
of this company, under the New York law, of 
$3,097,629, instead of the surplus shown above, 
which is the surplus reported by the company 
to the New York Insurance Department as of 
December 31, 1926. (The surplus of the com- 
oom as shown by its latest statement, January 

. 1927, given in the Fire Insurance Policyhold- 
ers Pocket Index, is $4,805,722.) 

Similar treatment will be given the 
of the New Hampshire Fire Insurance Com- 
pany, reducing its surplus (in the footnote) by 
about $900,000, and it is said that the surplus 
of other companies will be similarly footnoted. 

It will be understood that the gross net sur- 
plus of these various companies, as filed and ad- 
mitted, will appear in the proper place in the 
balance sheets and the footnotes will point out 
caused by the 


I 
1 
i 


figures 


a reduced surplus or impairment 
technicality of the application of the New York 
insurance law and the above ruling made by the 
superintendent of insurance, applying this tech- 
nical provision also to companies which have 
received a charter in another State but are op- 
erating within the jurisdiction of the State of 
New York. Our correspondent states that a 
New York State company similarly situated 
would have the reduction in surplus made ab- 
solutely, in the assets not admitted, appearing 
in the balance sheet. A reading of Section 16 
will show that it applies to domestic companies 
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only, so the superintendent of insurance has am- 
ple authority for a deduction from assets and 
surplus due to stock ownership, in violation of 
this section by a New York insurance company ; 
but in the case of another State company, it 
seems to be the policy of the insurance depart- 
ment to give full credit for the reported surplus 
and to indicate by footnote only what would 
happen if the company were domiciled in New 
York State. 


DISCUSS EARTHQUAKE RATES 
Pacific Coast Financial Interests Seek Re- 
lief from New Rules 
3ankers, 


San Francisco, Cauir., June 4.— 


realtors and property owners are meeting with 
the earthquake committee of the Board of Fire 
Underwriters of the Pacific in an effort to bring 
about an agreement whereby the financial in- 
relief from the new 


promulgated last 


terests may receive some 
earthquake rates and rules 
May 5. 

Most of the objections and protests on the 
new rates have originated in Los Angeles among 
the finance-insurance agents, who complain that 
I 


their loan business has been materially cur- 


? 
tailed on account of the high rates demanded 
for this insurance. 


Connecticut Agents Meet 
The annual meeting of the Connecticut As- 
sociation of Local Insurance Agents was held 
yesterday at New Britain, Conn., at the Shuttle 
Country Club. 

attendance. 
Guy W. Beardsley, 
Insurance Company of 


Meadow There was a good 
vice-president of the “tna 
(Fire) Hartford, ad- 
dressed the agents on the Eastern Underwriters 
Association. Russell Rice of New Haven was 
a speaker on local board efficiency. 

e Following luncheon A. A. Klinko, of the 
National Association of Insurance Agents, spok« 
on the efficiency program of the National As- 
sociation. Howard P. Dunham, insurance com- 
missioner of Connecticut, told what Connecticut 
is doing to make better agents. 
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PACIFIC STATES MOVES 

F, W. Sargeant Made President and Head- 

quarters Changed to Manchester 
Probably one of the longest moves ever made 
by the home office of a fire insurance company 
will occur when the Pacific States Fire Insur- 
Portland, Ore., is 
A. H. 


resigned as id June 


ance Company, moved to 
Manchester, N. 
the company, 
succeeded by Frank W. 
the New Hampshire Fire Insurance Company, 
Control of the 
vested in the New 


Averill, president of 
1, and was 
Sargeant, president of 
of Manchester. Pacific States 
has been Hampshire for 
about one year. 

Mr. Averill took over the presidency of the 
Pacific States when the company showed an im- 


pairment of its capital stock. Within a year the 


company was sold at a price well above the 


original par value of the stock. 





North Carolina Agents Meet 
The North Carolina Association of Insurance 
Agents is meeting in Durham Wednesday and 
this week. Speakers appearing on 
W. Wade, in- 
surance commissioner of North Carolina, and 
Clifford A. Payne, 
of the executive committee of the National As- 


Thursday of 
the program include Hon. Stacey 
Jacksonvilie, Fla., member 
sociation of Insurance Agents. It is expected 
that the recent increase of rates charged on fur- 
niture manufacturing plants on South Eastern 
be dis- 


Underwriters Association territory will 


cussed extensively during the session. 


Robert S. Deatrick Dead 
Robert S. Deatrick, special agent in Ohio for 
the Home Insurance Company of New York, 
T. Deatrick, 
the Home in 


died recently. He was son of C. 
f 


for many years State agent o 


Ohio. 


The Acacia Mutual Life Association has just re 
cently entered the State of Vermont, making a total 
of thirty-eight States in which the Association is now 
licensed. 
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Cutting Coverage Cost Captures 
Customers for Big Detroit Agency 


A recent consolidation in Detroit brought to- 
gether under one roof the officers and personnel 
of two extraordinary insurance agencies, one 
dating from soon after the Civil War, and the 
other an important link in a service organiza- 
tion of international reputation. 

This was effected by combining the Detroit 
ofice of Marsh & McLennan, which maintains 
branches in sixteen major cities of the United 
States, Canada, and England, with the S. S. 
Glass Corporation, one of the largest of the 
agencies in the Michigan metropolis, and one 
of the oldest in America. 

While retaining their separate identities, the 
consolidated agency will have its headquarters 
in the offices previously occupied by the S. S. 
Glass Corporation at 15 West Congress street. 
No slogan has been announced by the expanded 
organization, but it well might call itself “The 
House That Service Built” in view of the fact 
that it always has placed. the interests of its 
clients ahead of its own. 

“During the quarter of a century that I have 
been identified with the S. S. Glass Corpora- 
tion,” said President S. S. Glass, who is now a 
resident vice-president of Marsh & McLennan 
also, “the agency has stuck to the idea that we 
owe it to our clients to lower their insurance 
costs by showing them how to reduce their 
hazards. Practically all up-and-coming insur- 
ance agencies do the same these days, but actu- 
ally you don’t have to turn the pages back 
very far to find that such service was con- 
sidered radical and revolutionary a few years 
ago.” He continued: 

As early as 1900, for example, this agency 
began making a strong bid for patronage on 
the strength of its ability to reduce the rate 
by improving the risk. The main arrow to our 
bow was a recommendation that automatic 
sprinklers be installed, this form of protection 
being such a sure safeguard against a destruc- 
tive fire that the insurance companies were glad 
to reduce the rate by from 50 to 90 per cent 
because of such a system. 

At that time Detroit had a strong local agency 
organization. We were so busily engaged in 
recommending the installation of sprinkler pro- 
tection that a resolution finally was brought be- 
fore the club, condemning any agent who 
arranged to have a sprinkler equipment in- 

stalled without expense to the assured. It was 
further set forth in the resolution that any 
agency which would do this was not complying 
with the ethics of the business, and should be 
fined and reprimanded. Duly offered and de- 
bated, the resolution was adopted. It was an 
open secret that the rule was aimed directly at 
our agency. 

But the resolution didn’t stop us, nor slow 
us up a bit. We kept right on recommending 
sprinklers whenever and wherever we could be- 
cause we were convinced of the value and 
importance of such protection to both the com- 
munity and the individual property owner. 

Be that as it may, the attitude of insurance 
agents and the public toward sprinkler protec- 
tion has changed tremendously during more re- 
cent years, | am mighty glad to say. Here in 
Detroit, where competition still is keen and 
active, we believe that there isn’t a single risk 


of comparatively large size which has not had 


advantages of sprinkler equipment brought 


to their attention by one of the local agents, 
or some progressive broker. 

The experience of all agencies who have been 
wise enough to include the automatic sprinkler 
plank in their business-building platforms prob- 
ably has been the same as ours—that is, when 
you give your clients service that reduces the 
fire hazard, and therefore an attractive rate, 
you increase the number of your friends; you 
increase your premiums from year to year; and 
you increase the inward satisfaction of hav- 
ing given your clients advice to their best in- 


terests. ; 
Mr. Glass says the local agent’s opportuni- 


ties to render real and scientific service to his 
clients have been broadened by the adoption 
of the Dean schedule, and other expert rating 
schedules which have been put in force, as re- 
gards casualty lines as well as fire insurance. 
These permit the agent to understand the meth- 
ods of making rates, and the allowance of 
credits for decreased hazard. Knowing .these 
factors, agents everywhere can profit from 
them just as the S. S. Glass Corporation has 
done. He continued: 

Getting back to sprinklers it may interest 
you to know that our service to clients doesn’t 
stop with installation of the automatic system. 
We count it as a privilege, as well as a duty, 
to impress the property owner with the fact 
that anything so valuable needs and deserves 
proper attention—the same as his automobile. 
That is, every precaution should be taken to be 
certain the equipment is in proper working con- 


dition at all times. ame 
The owners of 4500 sprinklered buildings, 


having a total of some 5,000,000 sprinkler heads, 
are in agreement with Mr. Glass in this re- 
spect, and use the A. D. T. Central Station 
System of Sprinkler Supervisory Service. Day 
and night this service, which is available from 
coast to coast, automatically and continuously 
supervises all vital parts of the sprinkler equip- 
ment. It eliminates human carelessness by an 
electric equipment which automatically trans- 
mits to a central station signals indicating any 
trouble that might make the system inoperative. 
In effect, the Central Station System of super- 
vision provides an inspector that is always “on 
the job,” and can be depended upon at all times 
to call for help whenever help is needed. It 
works automatically, for the supervisory instru- 
ments are like so many telephones which the 
sprinkler equipment itself uses to notify the 
central station force that it is in trouble. In 
addition to sending an immediate alarm in case 
of fire, or accidental leakage, it sounds a warn- 
ing when any valve is closed, when water in a 
gravity tank gets too low, when the tempera- 
ture of water in the tank approaches a point 
where it is likely to freeze, when air pressure 
on a dry system is too high or low, or when 
there develops any condition which might inter- 
fere with the sprinkler system’s efficiency. 
The supervisory service men are stationed 
in the local A. D. T. offices, constantly ready 
to hasten to any plant immediately the auto- 
matic signal is received, while at the same time 
a telephone call is being made to the property 
owner or other responsible parties, or in case 
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of fire or water flow, to the fire department. 
The sprinkler supervisory service also provides 
periodic inspection and testing of sprinkler 
equipment and supervisory attachments. These 
many advantages are so certain and concrete 
that the service frequently saves money for the 
assured by getting for him a still further re- 
duction in his insurance rate, or by doing away 
with the necessity of employing a watchman. 


Iowa Farm Bureau Offers Automobile 
Insurance 

Des Moines, Iowa, June 6.—The Iowa Farm 
Bureau has launched a State-wide automobile 
insurance service, applicable only to its mem- 
bership. The plan was formulated through the 
federation insurance department. The new order 
is effective at once and the entire membership 
will be advised as to the conditions imposed. 

The policies issued are recover collision, pub- 
lic liability and property damage, and fire and 
theft. 

This new service to farm bureau members 
is the result of a year’s effort on the part of 
the executive committee of the bureau and in 
order to accomplish the results sought the State 
insurance committee of the organization has 
taken over the sales agency of the State Farm 
Mutual Automobile Insurance Company of 
Bloomington, Ill., for Iowa. The Illinois con- 
cern is now in co-operation with State farm 
bureaus in nine different States in the mid-west 
and is featured as a farm bureau project. It 
is announced that sales agencies will be set 
up at once under a competent and experienced 
insurance salesman. 


Threshermen’s National Under 
Investigation 

Mapison, Wis., June 6.—George Stauden- 
mayer, vice-president of the Threshermen’s Na- 
tional Insurance Company has demanded an in- 
vestigation of the company’s affairs with the 
claims that an officer of the company loaned 
$20,000 of the company’s funds without the con- 
sent of the board of directors. Milton A. 
Freedy, Wisconsin Insurance Commissioner, 
announced that he would call the investigation. 

Mr. Staudenmayer is a former State senator 
and is still a member of the State highway 
commission. 


Plans Trip to Grand Nest of Blue Goose 

MILWAUKEE, WIs., June 4.—Grand Wielder 
of the Goose Quill Paul E. Rudd has worked 
out a pleasure trip through Texas in connection 
with the annual Grand Nest of the Blue Goose 
meeting in Dallas, October 25-26-27, and has 
sent out information in the form of a circular 
letter to all Ponds. This trip would consume 
one week prior to the annual meeting. Ac- 
cording to the proposed itinerary as tentatively 
arranged with the railroad companies the trip 
would include visiting New Orleans, Houston, 
Fort San Jacinto, -Galveston, San Antonio, 
Laredo, Mexico, and Austin, Tex. As soon as 
it is determined whether a trip of this kind is 
possible of accomplishment, complete sched- 
ules and information will be compiled. 
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THE DEMAND FOR AN OUTLET FOR_CATASTROPHE AND EXCESS REINSURANCE 
OF WORKMEN’S COMPENSATION, LIABILITY AND OTHER CASUALTY LINES ** 
IN AN AMERICAN COMPANY HAS BEEN MET BY 


American Re-Insurance Co. 


242 S. 13th Street Philadelphia, Pa. 
Assets - -  - = $5,000,905.77 


Capital - - oe ee 750,000.00 
Surplus - - - - 1,186,456.08 
Voluntary Catastrophe Reserve 500,000.00 
Reserves - - - - 2,564,449.00 


RE-INSURANCE ONLY 


Specializing in Workmen's Compensation, Catastrophe and Excess Liability Treaties 
Competing with no direct-writing Insurance Company 
Qualified before U. S. Treasury and Licensed by Principal States 
Financially Strong Conservatively Managed Liberal Contracts 
CORRESPONDENCE INVITED 










































Executive Offices Eastern Department 
UNION INDEMNITY BUILDING 100 MAIDEN LANE 
NEW ORLEANS NEW YORK 


51.6 


Of the new business Paid. for in The 
Northwestern Mutual Life Insurance Com- 
pany in the year 1926 was upon applications 
of members previously insured in the 
Company. 


Once a Policyholder--- 
Always a Prospect 





THE POLICYHOLDERS’ COMPANY 


The Northwestern Mutual Life Insurance Company 
of Milwaukee, Wisconsin 
W.D. VAN DYKE, President 




















































A Progressive SURETY and CASUALTY Company 

















JUST PUBLISHED 
1927 Edition Now Ready 


NEW YORK INSURANCE LAW 
Annotated 


By Wi.LuiAM Epwarp BALDWIN 
Editor, New York Banking Law, Baldwin’s Statute Service, Etc. 





This new edition of the New York Insurance Law con- 
tains all amendments including those of 1927, with 
annotations from Decisions of the Courts to March, 
1927, Rulings of the Attorney-General and the Superin- 
tendent of Insurance, and an Appendix containing 


Miscellaneous Laws Relating to Insurance 
and 

A Summary of the Requirements Relating 

to Fees and Taxes Payable by Insurance 

Companies of New York and Other States 


Every one requiring knowledge of the New York Insurance Law 
should possess this new and complete book 


Over 600 pages, flexible fabrikoid binding, gilt stamped 
Price $7.50 
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] Casualty, Surety and Miscellaneous 





HOLDS EXCITING MEETING 





Association Adopts “Obedi- 


ence” Resolutions 


Surety 





FORGERY BOND RATES CHIEF TOPIC 





Committee, E. C. Lunt, Chairman, Ap- 
pointed to Study Problem—W. B. 
Joyce in Willing Mood 
The Surety Association of America held an 
all-day’ meeting at the Hotel Pennsylvania in 
New York city last week at which the troubles 
of the business were turned inside out for the 
inspection and consideration of those present 
and at which resolutions to the following effect 

were adopted: 

That all members of the association must 
obey the rules of the association and that no 
special privileges shall be granted to any mem- 
ber company; and which resolution shall pro- 
vide further, that the resignation of any mem- 
ber company unwilling to obey the rules shall 
be accepted. 

That in no case shall any reinsurance be 
granted by any member company to any com- 
pany not a member of the Surety Association 
of America, and 

That no member company shall become co- 
surety on any bond or suretyship obligation 
with any company not a member of the Surety 
Association of America, and : 

That any existing rules and regulations of 
the Surety Association of America which may 
be in conflict herewith be and the same are 
hereby repealed. 

The real interest of the meeting centered 


around the question of merit rating on forgery 
bonds, a situation that has been “up in the air” 
for some time and which has caused no little 
difference of opinion between the two large com- 
panies mainly involved. After much discussion 
pro and con, during which the suggestion was 
advanced that the Underwriters Laboratories, 
Chicago, be called upon to pass on the efficiency 
of various types of check-writing machines and 
safety papers, a committee was appointed to go 
into the whole problem and make recommenda- 
tions regarding rates and practices. 

This committee is composed of Edward C. 
Lunt, vice-president of the Great American In- 
demnity, as chairman, and George Hayes, vice- 
president of the Union Indemnity, and W. N. 
Smith; vice-president of the A®tna Casualty 
and Surety. The National Surety and the 
Metropolitan Casualty are ex-officio company 
members of the committee. 

It was evidently the determination of those 
Present that members of the Surety Associa- 
tion must be made to live up to the regulations 
of that body or get out, and notification was 
given that at the next meeting a resolution will 
be introduced to the effect that members must 
belong to the Towner Rating Bureau or some 
other approved similar organization. 

The secretary of the Association, following 
discussion of the topic, was instructed to pre- 
Pare a plan requiring applicants for contract 





bonds to show that no rebate has been or will 
be allowed on the coverage in question. This 
resulted from the talk regarding the rebating 
on contract bonds, particularly in Iowa, which 
has given the companies no little trouble and 
which, coupled with practices in other surety 
lines, has led to exaggerated rumors of a surety 
rate war being published in some quarters. A 
feature of the meeting was the evident will- 
ingness on the part of William B. Joyce, chair- 
man of the boards of the National Surety and 
New York Indemnity companies, to agree to 
abide by any decision that satisfied the members 
as regards merit-rating of forgery bonds. This 
willingness even extended to an offer on his 
part to pay for any expense involved if it was 
felt desirable to call upon the Underwriters 
Laboratories’ service for testing and classifica- 
iton of check-writing machines. 


Metropolitan Casualty Stockholders Ap- 
prove Capital Increase 

At the special meeting held June 2, stock- 
holders of the Metropolitan Casualty Insurance 
Company, New York, approved the plan of the 
directors to increase the capital to $3,000,000 
by the issuance of 20,000 new shares of stock, 
with a par value of $25, to be sold at $80 per 
share. Stockholders of record of June 4 will 
have the right to subscribe for one new share 
for each five shares now held. The new issue 
is to be paid for by June 25. 

When completed, the new capitalization 
move on the part of the Metropolitan Casualty 
will not only have increased the capital from 
$2,500,000 to $3,000,000 but will have added 
over $1,000,000 to the company’s net surplus 
account. 


Canadian Business 
(Concluded from page 3) 
ratios, it is quite probable that a number of the 
companies will show a substantial increase in 
surplus. - 
The experience under the various classes of 
casualty insurance for 1926 was as follows: 





Premiums Losses Per 
Written Incurred Cent 
Accident 
(a) personal ....... $1,958,758 $1,368,603 69 
(b) employers’ liab. 
& workmen’s com- 
pensation ....... 3,039,914 2,16%,072 71 
tel GEE Seccceees 883,605 304,238 35 
Combined accident 
MEMONE c ccnendss 1,579,965 884,784 56 
BUG 6 cccdezces 8,061,992 4,372,793 54 
pe rrr 999,230 274,726 27 
Se eer ee ee 315,113 121,942 39 
Earthquake. ....¢ccceos Tare © edacceene és 
Electrical machinery . 93,034 19,629 21 
PONE on ccuseccedgye 34,491 14,179 41 
BE 64 ore cccsewaed 13,556 4,170 30 
Guarantee 
Qi OS) Serer 1,014,877 285,778 28 
CSaretey  ovcccs 1,065,573 93,373 9 
Hail insurance ,500,318 3,158,064 70 
Inland transportation. . 577,360 122,910 21 
Lave SOG sc cccscscs 8,357 79,040 81 
Dg aS ee 549,234 205,926 38 
ME.  cscucneneeaewa 35,044 18,462 52 
Sickness insurance 1,654,459 900,690 54 
Steam boiler ........ 05,820 24,950 4 
TM. a Sage cceeas 199,678 47,018 24 





$27,175,057 $14,465,347 53.22 


_ 
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RECEIVERS APPOINTED 


Manufacturers Liability Has $200,000 
Capital Impairment 








RESERVE FOR LOSSES DEEMED 
INSUFFICIENT 





New Jersey Commissioner of Banking and 
Insurance Charges Insolvency 

Acting on the petition of Edward Maxson, 
commissioner of banking and insurance of New 
Jersey, Vice-Chancellor V. M. Lewis last week 
appointed three receivers for the Manufac- 
turers Liability Insurance Company, Jersey 
City. The receivers who were placed under 
$50,000 bond each, are: President Daniel T. 
Winter, of the company; Myron J. Brown, 
Empire Trust Company of New York, and 
United States Senator Edward I. Edwards, a 
director of the company. : 

The application of the New Jersey Commis- 
sioner of Insurance charged that the capital of 
the company is impaired and was supported by 
an affidavit from President Winter to the effect 
that the officers and directors of the Manufac- 
turers Liability felt that the best interests of all 
would be served by the appointment of a re- 
ceiver. 

The capital impairment is said to amount to 
$200,000 and Commissioner Maxson says that 
the reserve for losses is insufficient. The re- 
cent attempt to increase the capital by $500,- 
000 through the sale of a stock issue for that 
amount failed because the amount of stock sold 
fell short of the minimum legal requirements. 
The Manufacturers Liability, at the end of 
1926, reported more than 1200 suits outstanding 
and the reserve requirements of New York 
State, where a large portion of the business was 
transacted, could not be met, it is understood. 
The company has been tottering for some time, 
having shown an underwriting loss of over 
$600,000 since 1922, having attempted too much 
business in too short a time, and having paid 
out too much of its surplus in dividends, mak- 
ing it unable to stand the succession of under- 
writing losses. 

The Manufacturers Liability was organized 
in 1911 with $200,000 capital and $100,000 sur- 
plus under the auspices of the New Jersey 
Manufacturers Association. The capital was 
increased at various times until, in 1922, it 
stood at $650,000 stock dividends paid in ac- 
counting for $250,000. In 1924, $250,000 was 
transferred to surplus and the capital came 
down to $400,000, being later increased, in the 
same year, to $500,000. Up to the end of that 
year, stockholders had paid in $500,000 to cap- 
ital and $300,000 to surplus. For some time, 
the company did business on the stock-partici- 
pating plan which divided earnings between 
stockholders and policyholders, the latter hav- 
ing received $1,007,639 in dividends between 
1916 and 1923. 
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EXAMINATION REPORT 


European General Shown in Fine 
Condition 








AMPLE RESERVES MAINTAINED 





Fester, Fothergill & Hartung Are United 
States Managers—New York Depart- 
ment’s Findings 
The New York Insurance Department has 
just finished its examination of the United 
States branch of the European General Rein- 
surance Company of London, made as of June 
30, 1926. The examiners credit the company 
with a larger net surplus than that claimed by 
the company in its statement to the department 
and the report shows the branch to be in a 
splendid financial condition. With respect to 
the management, which is carried out by Fester, 
Fothergill & Hartung, reinsurance specialists of 
110 William street, New York city, who are 
United States managers for the company, the 

report says: 

The affairs of the company are efficiently 
managed and its business conducted in com- 
pliance with the insurance laws and depart- 
ment’s rules and regulations. Its treaties are 
generously interpreted and losses are promptly 
paid. Ample reserves are maintained for all 
outstanding liability items. 

After going into the affairs of the United 
States branch in detail and setting forth the con- 
dition of the company’s financial operations, the 
report concludes: 


The financial statement heretofore set forth 
shows the United States branch of this company 
to be in a sound financial condition. Since the 
last examination of June 30, 1923, the admitted 
assets have increased from $9,494,673.93 to $11,- 
394,933.72; liabilities except capital have in- 
creased from $7,579,389.57 to $8,430,479.12, and 
the surplus to policyholders has increased from 
$1,915,084.36 to $3,164,454.60. 

As indicated by the gain and loss exhibit set 
forth, the company’s gain from underwriting 
since the last examination of June 30, 1923, 
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amounted to $437,102.76. During the same pe- 
riod the gain from investments amounted to $1,- 
783,936.87, making a total gain from under- 
writing and investments of $2,221,039.63. The 
company’s net remittance to home office during 
the three-year period ended June 30, 1926, 
amounted to $971,669.39, thereby leaving $1,- 
249,370.24 of the gain from underwriting and 
investments to be added to surplus. 


CHANGE CONVENTION DATES 
Casualty and Surety Men to Meet at White 
Sulphur October 4, 5 and 6 

F. Robertson Jones, secretary and treasurer 
of the International Association of Casualty 
and Surety Underwriters, has announced that 
the dates of the annual convention k«ve been 
changed from September 27, 28 and 29 to Oc- 
tober 4, 5 and 6. The meeting will be held at 
the Greenbrier hotel, White Sulphur Springs, 
W. Va., there being no change in the choice 
of this site. 

As in the past, joint sessions will be held 
with the National Association of Casualty and 
Surety Agents as well as separate gatherings 
of members of the two associations. Executive 
committee meetings will be held on Monday, 
October 3, preceding the convention and all 
those who expect to attend the convention are 
urged to make early reservations for hotel ac- 
commodations. 


TRIBUTE TO F. W. LAFRENTZ 
Degree of Doctor of Letters Awarded by 
Lincoln Memorial University 

F. W. Lafrentz, chairman of the board of 
trustees of the American Surety Company, New 
York, was given the honorary degree of Doctor 
of Letters, by Lincoln Memorial University, 
Harrogate, Tenn., at the commencement exer- 
cises last week. 

Mr. Lafrentz delivered an address before the 
graduates of the academic department of the 
University on that day. 
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GOLF IS THIRD 


Only Baseball and “Outing” Are More 
Dangerous 








TRAVELERS’ ACCIDENT TOTALS 





Company Paid $61,995 on 421 Mishaps 
Due to Ancient and Honorable Game 
All the hazards of golf are not contained in 

bunkers, sandpits, lakes, mountains, streams, 

hills, cliffs or what have you, it was made ap- 
parent this week in an announcement of the 

Travelers Insurance Company, Hartford, which 

showed that the links sport, generally considered 

so safe and tame, is really perilous to life and 
limb. 

In analyzing the 33,303 accidents for which 
the company paid a total of $4,457,733 in 1926, 
actuaries discovered that golf was responsible 
for a total of 421 mishaps, which resulted in 
the payment of $61,995. ‘This sum represented 
the largest amount paid for any class of sport 
or recreational casualties. 

Actuaries found that life on the links is the 
third most dangerous sport as far as accident 
frequently is concerned, and even the “19th 
hole” would appear to hold great hazards, for 
twelve persons were “cut on sharp instru- 
ments,” and the statement naively explained that 
these sharp instruments were “bottles.” 

“Struck by lightning” also is not an uncom- 
mon golfing accident, declared the statement 
of the company. 

“Storm comes up—players get under trees— 
lightning does the rest,’ was the laconic ex- 
planation. 

Splinters, bites by insects, collisions with in- 
animate objects, falls over objects and poison 
from shrubs all contributed their share to the 
total of links accidents. 

Under the designation “foreign particle in 
eye,” six embryo Walter Hagens among the 
hundreds of thousands of Travelers policy- 
holders collected $5349. This included two 
claims of $2500 each for loss of sight caused 
by a golf ball striking the eye. 

The most prevalent accident on the links, 
however, would appear to be slipping or falling 
on uneven ground—probably into bunkers or 
sandpits—243 victims of this mishap having re- 
ceived $38,622. 

Baseball led all sports and recreations as far 
as accident frequency was concerned during the 
year, having been responsible for 634 accidents 
and payments of $38,150, while accidents under 
the classification “in country or woods” was 
second with 517 and payments of $61,775. 


Employers’ Group Agency Conference 

Agents of the Employers’ group of insurance 
companies, Boston, held a three-day agency 
conference in that city this week. The meeting 
opened Monday with an address by E. C. Stone, 
United States manager of the Employers Liabil- 
ity and president of the Employers Fire and 
American Employers, and gatherings were held 
at the home office and at the New Ocean House, 
Swampscott. A story of the events of the con- 
vention will be found in next week’s issue of 
THE SPECTATOR. 
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National Surety Increases Capital to 
$15,000,000 
DIVIDEND RATE HAS BEEN 10 PER 
CENT 





Organization’s Place as a Leading Surety 
Company Due to William B. Joyce 

At a meeting of the board of directors of 
the National Surety Company, New York, held 
in that city on Thursday of last week, it was 
yoted to recommend to stockholders that the 
capital of the company be increased from $10,- 
000,000 to $15,000,000. Rumors of this capital 
increase have been rife for some time and have 
been noted in this and other papers. The in- 
crease will be accomplished by the issuance of 
50,000 new shares of stock for subscription by 
present stockholders at $150 per share. 

The stock of the National Surety has long 
been selling around $275 per share and the 
present move gives the stockholders valuable 
rights both because of the price at which the 
stock is selling and because the dividend rate 
has been at 10 per cent. This dividend rate, 
viewed in the light of the 1926 interest earn- 
ings of $1,511,759, can be maintained on the in- 
creased capitalization of $15,000,000 and pro- 
vides a good return to shareholders. 


Chairman William B. Joyce pointed out that 
the capital increase was justified by the ex- 
panding operati‘ns of the company, which is 
a leading company all over the world. The 
National Surety, under the guidance of Mr. 
Joyce, has been an acknowledged leader in 
many branches of the fidelity and surety busi- 
ness, its present chairman having been person- 
ally responsible for the reforms in suretyship 
that took place following his campaign in 1907. 

Twenty-three years ago, the National Surety 
had a nominal capital of $500,000 and owed a 
number of claims aggregating a large amount. 
At that time Mr. Joyce became its president 
and, due to his aggressive management and the 
caliber of men with whom he surrounded him- 
self, the company began the splendid growth 
which has made it a leading surety company 
in the world. There is the strong possibility 
that, as future need arises, the capital will be 
further increased from time to time. 

The National Surety will hold its thirtieth 
anniversary convention in Atlantic City, N. J., 
on July 27 and 28 and elaborate plans are being 
made to fittingly celebrate the occasion. 


Longshoremen’s and Harbor Workers’ 
Compensation Act, Effective July 1 

The Federal longshoremen’s and harbor work- 
ers’ compensation act becomes effective July 1, 
and the Compensation Inspection Rating Board, 
commenting on the policies, says: 

Instead of preparing a special policy form 
providing coverage under this act it has been 
deemed advisable to use the standard work- 


men’s compensation and employers’ liability pol- 
Icy with an endorsement extending coverage to 
include the benefits provided by 
Compensation Act. It 


the Federal 
proposed to attach 
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ERNEST W. BROWN, Sec’y-Treas. 





DISTRICT MANAGERS WANTED 


OPEN TERRITORY IN 34 STATES 
LIBERAL COMMISSIONS 
MODERN POLICY FORMS 


UNEQUALLED CLAIMS PAYING RECORD 


(63% of Total Premium Income Paid to Policyholders in Claims) 


Special Policy Forms for Business Women 
Unusual Home Office Cooperation 
Oldest Organization of Its Kind in America 
Nineteen Years Under Same Management 
WRITE TO 
ROBERT A. BROWN 


GENERAL FIELD MANAGER 


INTERSTATE BUSINESS MEN’S ACCIDENT ASSN. 


DES MOINES, IOWA 








this endorsement to every workmen’s compen- 
sation policy issued in this State for the reason 
that many employers whose operations are not 


primarily maritime in character may have em-. 


ployees whose duties may occasionally bring 
them within the scope of the Federal Act. 
The Towner Rating Bureau has set a rate of 


$10 per $1000 on the penalty on bonds required 
for self-insurers under the new act. The amount 
of the bond will be determined by the United 
States Employees Compensation Commission. 


RELIANCE CASUALTY RE-ELECTS 
OFFICERS 
Company’s Assets Now Over $500,000— 
Capital Is $300,000 

At a meeting of the Reliance Casualty In- 
surance Company, Newark, held in that city 
last week, all the officers of the company were 
re-elected. They are: Hon. Charles F. Lynch, 
president; Russell B. Taylor, vice-president and 
general manager, and H. M. Biggin, secretary 
and treasurer. 

General Manager Taylor reported that the 
company, in its first year, which closed May 25, 
$30,326, which is 
slightly over $20 per share. The capital, which 
was recently doubled, stands at $300,000 and 
the assets are now over $500,000. 


Dr. G. H. Jacobson Establishes His Own 
Clinic 
Cuicaco, Itu., June 7—Dr. Guy H. Jacob- 


son, chief surgeon for the Chicago branch of 
the Ocean Accident & Guarantee, has estab- 
lished his own clinic at 555 Insurance Exchange 
building, this city. Dr. Jacobson will continue 
as chief surgeon for the Ocean in addition to 
extending his services to other companies. 
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REPUBLIC CASUALTY’S GAINS 
Company’s Loss Ratio Favorable in First 
Quarter 
For the first quarter of this year the Repub- 
lic Casualty Company, Pittsburgh, shows net 
writings of $67,000 in its accident and health, 
burglary and plate glass department, against 
which claims of $25,000 were disbursed. This 
is a loss ratio of 37 per cent, against a loss 
ratio of 52.4 per cent for a similar period last 

year, showing a decrease of 15.4 per cent. 

President H. G. Kunkel of the Silliman- 
Kunkel Company of Philadelphia, which pro- 
duced more than a million dollars in volume 
last year, visited the home office of the Repub- 
lic Casualty recently to discuss plans for busi- 
ness development. 


Honor John S. Turn 

John S. Turn, vice-president of the A®tna 
Life and affiliated companies of Hartford and 
manager of their New York city office, com- 
pleted ten years of service in that post on June 
1. Last Saturday his friends and associates 
presented him with a 300-page book, contain- 
ing department and agency records and per- 
sonal letters of congratulation and praise from 
home office officials and other executives. A 
special drive for business was made in .May 
by the personnel of the New York branch and 
the month eclipsed any previous like period in 
the history of .that office. 


W. F. McEachern’s New Post 
William F. McEachern, agency director of 
the Atlantic Surety Company, Raleigh, has re- 
signed and on June 1 was appointed manager 
of the Richmond office of the Commercial Cas- 
ualty Insurance Company, Newark. 
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Integrity Mutual Casualty Hearing Post- 
poned Until June 15 

Cuicaco, Itt., June 7—At the request of 

counsel, T. J. Peden, master-in-chancery super- 


vising the liquidation of the defunct Integrity : 


Mutual Casualty Company, has postponed until 
after June 15 his ruling on the question of 
whether the policyholders should share in the 
unearned premium reserve of the company 
‘ which approximates $800,000. June 15 is the 
final date for filing of claims against the com- 
pany. 

Evidence on the question was completed and 
argument was heard at a hearing last week at 
which counsel for policyholders claiming ap- 
proximately $30,000 of the premium reserve and 
for the receiver gave their views. 
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Why Not Co-operate 
Writing 
Credit Insurance? 


| General Insurance Brokers, have you ever con- 
sidered the selling possibilities of this rapidly- \ 
expanding form of insurance? 


While it takes a specially trained agent to sell 
credit insurance, we have originated a plan whereby 
the agent for general lines of insurance can func- 
tion with us to his definite profit. 


Do you know that American Credit Insurance 
absolutely protects a Manufacturer’s or Jobber’s 
book accounts against abnormal, unforeseen losses? 
Do you realize that it safeguards all of a concern’s 
resources—net profits, surplus, capital? That it \Y 
tends to reduce the normal expectancy of credit 
loss, through a collateral Collection Service which 
is the last word in efficiency? 


You can make money co-operating in the selling 
of American Credit Insurance. 
over with us? See which o° your present clients 
are not yet protected by Credit Insurance; then 
write or phone any of our offices for the details 


of our plan. 


c The AMERICAN 


CREDIT~ INDEMNITY Co. 


J. F.M*° FADDEN., presipent 
Offices in all leading Cities 


OF NEW YORK 


New York, St. Louis, 


Nearer reer rece ccc r en gree eee EEEENEEENERERRERNeEENEENET NNN 


Chicago, 
San Francisco, Philadelphia, Baltimore, 
Detroit, Atlanta, Milwaukee, Etc. 


In Canada—Toronto, Montreal, Etc. 
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The contention that the premium reserve first 
should be used in settlement of loss claims and 
then if any is left, be apportioned pro-rata 
among the policyholders was defended by 
Edward B. Hennessy for the receiver. 


T. E. Braniff Company’s Annual Picnic 


Mr. and Mrs. T. E. Braniff acted as hosts 
to about 250 employees and friends of the T. 
E. Braniff Company at their annual picnic at 
Wildwood, near Oklahoma City last week. J. 
Smith Speed, manager of the Braniff building in 
Oklahoma City and insurance engineer, and 
Mrs. Speed were guests of honor. Mr. Speed 
resigned from the Braniff organization as of 
June 1 to make his home on a fruit ranch in the 
Rio Grande valley. 
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CASUAL CASUALTY COMMENTS 











Faulhaber & Heard have been appointed 
district managers for Northern New Jersey for 
the Constitution Indemnity Company of Phil- 
adelphia. Their headquarters are in the Essex 
building, Newark, and the appointment became 
effective June 2. 

William W. Kennard has been named by 
Governor Fuller of Massachusetts as chair- 
man of the Bay State’s department of indus- 
trial accidents. 

John S. Love has joined the Zurich Gen- 
eral Accident and Liability Insurance Company 
as executive underwriter in the compensation 
and liability department at the New York office. 

The Casualty and Surety Club of New 
York will hold its spring golf tournament 
on June 16 at the Grassy Sprain Golf Club, 
Yonkers, New York. 

Albert H. Lahy, assistant secretary-treas- 
urer of the Metropolitan Casualty Insurance 
Company of New York, is directing that com- 
pany’s drive for plate glass business this month. 
Incidentally, Mr. Lahy has been forty years 
with the company, joining it in 1886 when it 
was known as the Metropolitan Plate Glass. 

The National Surety and New York In- 
demnity companies will hold their joint an- 
nual outing on June 18, employees and their 
friends boarding the steamer Sirius for Roton 
Point, Conn., where specially arranged events 
will take place. 
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¥ PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 


ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
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UNDERWRITING 


AND 


INVESTMENT PROFITS AND 


LOSSES OF CASUALTY, SURETY AND MISCELLANEOUS 
INSURANCE COMPANIES IN TEN YEARS 


A Decade of Underwriting Brings a Loss to the Leading Companies 
—Specialty Companies Realize Some Profits 


The casualty, surety and miscellaneous stock 
insurance companies operating in the United 
States for the past ten years have been depend- 
ent upon their investment transactions and upon 
contribution by stockholders, not only to pay 
dividends on their investments, but to even con- 
tinue in business, for their insurance transac- 
tions in that time have resulted in a loss to them 
in the aggregate. This fact is brought out by 
the table presented herewith, which shows the 
underwriting and investment transactions for 
the past ten years, from 1917 to 1926 inclusive, 
of 100 of the leading carriers of casualty and 
surety insurance... The table shows that there 
was an underwriting loss in these years of one- 
tenth of 1 per cent. While it is true that a cer- 
tain amount of the interest earnings on the ‘in- 
vested assets might properly belong to under- 
writing, it is true also that in many instances 
investors in casualty insurance companies might 
obtain the same return, were they to eliminate 
the insurance feature, embodying as it does 
such adverse possibilities, through some catas- 
trophic event. It certainly seems desirable from 
the public standpoint, from the standpoint of the 
man in the street, that these companies, which 
protect against such disaster, as only insurance 
companies writing liability, workmen’s compen- 
sation, accident, health, automobile and surety 
insurance do, should obtain a rate adequate to 
make the transaction worthwhile. 

In order to easily visualize the ten-year re- 
sults of the leading companies, a condensed 
summary shows the following: 





Underwriting income earned......... $4,210,973,672 
Investment income and accretion...... 241,242,563 
Decrease in contingent funds........ 9,432,345 
ORR GIES. Ci iia veep eee ceuee $4,461,648,580 
Libis TORII. 565 5a de earned cadenee $2,141,756,509 
Underwriting expenses incurred 2,071,841,560 
Dividends declared ........... . 23,200,824 
Increase in net surplus...........0- 124,849,687 
$4,461,648,580 


The one-hundred companies listed therefor 
are shown to have had an underwriting income 
earned of $4,210,973,672, against which they in- 


curred losses of $2,141,756,509, or at a rate of 
50.9 per cent; the expenses incurred aggregat- 
ing $2,071,841,560, or 49.2 per cent, with the re- 
sulted loss of .1 per cent, or $2,624,397. During 
the same period the investment income earned 
was $241,242,563, which enabled them to show 
an earned surplus of $238,618,166. After de- 
ducting surplus paid in by stockholders, the 
dividend declared and net amounts contributed 
to home offices of foreign companies operating 
in the United States was $123,200,824. Elimi- 
nating this from the surplus earnings there is 
left $115,417,342 to add to surplus account; 
$115,417,342 to increase the surplus, which with 
$9,432,345 decrease in contingent fund and other 
funds allowed the one-hundred companies to in- 
crease their surplus by $124,849,687. 

The table for convenience of comparison is 
divided into four sections, first group shows the 
multiple line writing casualty companies, the 
second accident and health companies, the third 
fidelity and surety companies and the fourth 
miscellaneous companies. 

The first group contains fifty-eight companies 
which write a general business without confin- 
ing their operations to one particular line. They 
do about 80 per cent of the total business listed 
in the table and are also the only group, which, 
in the aggregate shows an underwriting loss, 
and their results prevail in the table in its 
entirety. These companies had an underwrit- 
ing income of $3,492,884,167, against which 
there were losses incurred amounting to $1,- 
822,723,861, or a ratio of 52.2 per cent and ex- 
penses incurred of $1,688,030,955 or an expense 
ratio of 48.3 per cent. The net result was an 
underwriting loss of $17,870,649, or a loss of 
one-half of 1 per cent. After adding investment 
income of over $194,000,000 and paying over 
$83,000,000 in dividends to stockholders, there 
was a net increase in surplus of $95,786,278. 

The second group shows twenty-seven com- 
panies which confine their operation to acci- 
dent and health insurance. This group in- 


cludes as well the accident and health depart- 


2I 


ments of thirteen life insurance companies. Their 
total earned underwriting income was $311,- 
163,346, against which a loss ratio was 51.2 per 
cent and the expense raito 46.7 per cent. There 
was an underwriting profit of $6,540,943, or 2.1 
per cent. After paying $9,405,179 of dividends 
to stockholders, the companies through invest- 
ment income and decreases in contingent funds 
were able to add $11,722,814 to their surplus. 

The third group comprises six fidelity and 
surety companies with an underwriting income 
earned of $272,738,793. They had a loss ratio 
of 37.0 per cent and an expense ratio of 59.9 
per cent. Their total net underwriting profit 
was $8,346,045, or 3.1 per cent. This is the best 
result obtained by any of the groups. 

The last section shows nine companies special- 
izing in miscellaneous branches of insurance, in- 
cluding three which write full coverage auto- 
mobile insurance, one credit insurance com- 
pany, one reinsurance, one live stock, one steam 
boiler, one plate glass and one physicians de- 
fense company. In the aggregate they had an 
underwriting income earned of $134,187,366, 
with a loss ratio of 43.8 per cent; expense ratio 
of 55.9 per cent and a profit of three-tenths of 
one per cent. 

There are eighteen of. the general writing 
companies showing an underwriting profit; 20 
out of twenty-seven accident and health com- 
panies show a profit; five out of the six fidelity 
and surety companies have a profit, as has the 
credit, the steam boiler, the plate glass, the 
physicians’ defense and one of the automobile 
companies. 


A study of the results attained by the lead- 
ing casualty companies cannot but bring to the 
attention of insurance underwriters, State of- 
ficials and the insuring public the problem which 
confronts the companies that are offering in- 
demnity against all of the modern hazards. It 
would seem advisable that closer attention 
should be paid by agents to their local under- 
writing in order that companies obtain the best 
possible results. 
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Insurance Companies in a Decade, 1917-1926 





and Miscellaneous 














Inc. (+) Ratio Ratio Ratio 
or Dee. (—) Net Ex- Und. 
Underwrit- Losses and Underwriting Underwrit- Underwrit- Investment in Cont. Losses _penses Prof-+-or 
Name and Location of Company ing Expenses Incurred ing ing Income tSurplus §Dividends Funds Increase Incurred Incurred Loss—to 
Income Profit Loss and Earned Declared to Special Re- (++) or De- to Und. to Und. Und. 
Earned Losses Expenses Total Total Accretion Stockholders serves, Ex- crease (—) Income Income Income 
cess Special in Surplus Earned Earned Earned 
Deposits, Ete. 
Casualty Companies $ $ $ $ $ $ $ $ $ $ $ % % % 
Aetna Casualty & Surety, Hartford.. 113,952,687 51,827,172 62,360,568 114,187,740 ........ 235,053 7,751,876 7,516,823 3,420,000 -+317,145 +3,779,678 45.5 54.7 —.2 
Aetna Life, Hartford.............. 234,184,044 123,492,233 112,409,739 235,901,972 ........ 1,717,928 8,491,846 6,773,918 7,200,000 —714,899 +288,817 52.7 48.0 —.7 
American Casualty, Reading....... 9,420,489 4,385,908 4,885,199 9,271,107 LL eae oe 784,664 934,046 re +620,606 46.6 51.9 +1.5 
American Indemnity, aay 5,386,329 2,842,744 2,928,757 5,771,501 ........ 388,172 917,957 532,785 237,000 —I131,262 -+427,047 52.7 54.4 —7.1 
American Reinsurance, Philadelphia. 8,384,207 4,803,067 3,863,426 8,666,498 ........ 282,286 1,890,014 1,607,728 462,500 —41,228 +1,186,456 57.3 46.1 —3.4 
Columbia Casualty, New Yorka.... 21,758,510 12,257,610 11,264,696 23,522,306 ........ 1,763,796 1,548,546 —215,250 —800,000 +32,501 +552,249 56.3 51.8 —8.1 
Commercial Casualty, Newark... .. 53,500,104 27,525,713 27,488,302 55,014,015 ........ 1,513,911 3,804,704 2,290,793 —458,984 -+731,667 +2,018,110 51.4 51.4 —2.8 
Commonwealth Casualty, Phila... . 9,166,412 4,619,113 4,715,246 OS oe 167,947 323,553 155,606 98,187 —53,113 +110,532 50.4 51.4 —1.8 
Continental Casualty, Chicago..... 94,044,047 45,931,521 49,228,772 95,160,293 ........ 1,116,246 4,283,538 3,167,292 2,111,720 —644,428 +1,700,000 48.8 52.4 —1.2 
Eagle Indemnity, New Yorkb...... 7,774,803 5,285,081 4,071,747 9,806,828 ........ 1,532,025 607,508 —924,517 —1,500,000 +2,768 +572,715 67.3 52.4 —19.7 
Employers Indemnity, Kansas _ 18,238,508 9,138,326 8,875,003 18,013,329 } S| ee 549,076 774,255 980,995 —264,179 +57,439 50.1 48.7 +1.2 
Employers’ Liability, Boston....... 203,158,710 105,710,098 92,256,802 197,966,900 GIGESIO Ck ccna 7,783,671 12,975,481 9,199,721 —497,966 +4,273,726 52.1 45.4 +2.5 
Eureka Casualty, Philadelphia. iiebie 2,478,987 1,313,979 955,964 2,269,943 ok, re 700,251 909,295 327,250 —313,200 +895,245 53.0 38.6 +8.4 
European Gen. Reins., New York.. 45,742,940 26,198,618 20,654,751 46,853,369 ........ 1,110,429 3,845,201 2,734,772 752,842 +1,231,928 +750,002 57.3 45.1 —2.4 
Federal Surety, Davenporta Stopes 4,758,490 2,128,296 3,443,779 Sy) te 813,585 297,583 —516,001 —656,168 —156,379 +296,546 44.7 72.4 —17.1 
Fidelity & Casualty, New York.... 173,438,903 84,106,413 89,518,218 173,624,681 ........ 185,728 10,277,366 10,091,638 6,185,000 —862,305 +-4,768,943 48.5 51.6 —.1 
Fidelity Union Casualty, Dallas a. . 5,161,113 3,020,984 2,259,826 fo —_e 119,697 248,530 128,833 172,465 —118,655 +75,023 58.5 43.8 —2.3 
General Acc., Fire & Life, Phila.... 89,146,811 49,243,745 40,361,902 89,605,647 ........ 458,836 3,376,492 2,917,656 869,440 -+537,671 +-1,510,545 55.2 45.3 —.5 
General Casualty & Surety, Detroit. 8,154,601 4,287,490 4,168,930 8,456,420 ........ 301,819 424,893 SE acetone diewerce +123,073 52.6 51.1 —3.7 
General Reinsurance, New York a@.. 17,101,400 12,282,654 7,819,565 20,102,219 ........ 3,000,819 1,608,199 —1,392,620 —2,353,051 +97,785 +864,646 71.8 45.7 —17.5 
Georgia Casualty, Atlanta......... 25,952,221 13,930,971 12,789,474 26,720,445 ........ 768,224 897,618 129,394 313,825 —233,003 +48,572 53.7 49.3 —3.0 
Globe Indemnity, Newark......... 120,411,983 62,021,580 54,698,304 116,719,884 3,692,099 ........ 6,527,399 10,219,498 3,995,000 -+1,760,517 +-4,463,981 51.5 45.4 +3.1 
Hartford Acc. & Indem., Hartford.. 132,215,623 70,867,868 62,566,039 133,433,907 ........ 1,218,284 6,904,216 5,685,932 150,000 +666,379 -+-4,869,553 53.6 47.3 —.9 
Home Accident, Fordycec......... 7,072,108 4,017,813 2,470,486 6,488,299 | ae 306,746 890,555 258,459 +350,370 +281,726 56.8 34.9 +8.3 
Indemnity Ins. Co. of N. A., Phila.c 44,751,635 28,379,739 23,021,218 46,400,957 ....:... 1,649,3 2,623,926 974,604 —725,000  ........ +1,699,604 52.3 51.4 —3.7 
Independence Indemnity, Phila.b... 19,855,335 11,027,184 11,603,241 22,630,425 ........ 2,775,090 819,934 —1,955,156 —2,841,983 —269,271 +1,156,098 55.6 58.4 —14.0 
International Indem., Los Angelese. 11,684,820 6,007,732 6,515,942 12,523,674 ........ 838,854 498,352 —340,502 —355,935 —38,745 +54,178 51.4 55.8 —7.9 
London & Lane’shire Ind., Hartford. 16,367,015 8,540,259 9,448,765 17,989,024 ........ 1,622,009 1,836,976 214,967 —689,958 +24,047 +880,878 52.2 57.8 —10.9 
London Guar. & Acc., New York... 125,851,564 66,693,004 58,043,487 124,736,491 eho; 6,396,665 7,511,738 2,464,320 +882,542 +4,664,876 53.0 46.1 +.9g 
Manufacturers Casualty, Phila... .. 4,178, ‘027 2,344,293 1,450,282 3,794,575 | ere 644,561 1,028,013 889,298 —21,595 +160,310 56.1 34.7 +9. 9 
Manufacturers Liability, Jersey City 19,326,739 12,440,960 6,204,787 18,645,747 680,902 = ........ 791,327 1,472,319 1,553,629 —339,673 +258,363 64.4 32.1 +3.5 
Marvland Casualty, Baltimore..... 204,602,551 106,440,620 97,467,423 203,908,043 COEBUS: ksisacve 10,991,965 11,686,473 7,299,483 -+219,679 +4,167,361 52.0 47.7 +.3 
Mass. Bonding & Reins., Boston... 64,688,082 32,440,481 32,181,440 64,621,921 | i 3,210,700 3,276,861 200,360 —50,635 +3,127,136 50.2 49.7 +.1 
Metropolitan Casualty, New York.. 23,601,381 12,189,728 13,778,392 25,968,115 ........ 2,366,734 1,556,444 —810,290 —2,638,322 —120,041 +-1,948,073 51.6 58.4 —10.0 
New Amsterdam Cas., Baltimore .. 70,368,792 38,417,866 33,682,021 72,099,887 ........ 1,731,095 4,768,909 3,087,814 783,144 —902,617 +38,157,287 54.6 47.9 —2.5 
New Jersey Fid. & Pl Glass, Newark 18,477,925 8,756,683 8,963,726 17,720,409 LS ene 1,269,476 2,026,992 598,500 +300,000 +-1,128,492 47.4 48.5 +4.1 
New Jersey Mfrs. Cas., Trenton 11,105,970 6,495,027 1,540,180 8,035,207 ek es 480,245 3,551,008 2,846,890 +-78,968 +625,150 58.5 13.9 +27.6 
New York Casualty, New YorkT.. 13,008,286 5,513,963 7,110,886 12,624,849 OEE = scaweees 1,105,636 1,489,073 258,783 —432,157 +1,662,447 42.4 54.7 + 2.9 
New York Indemnity, New Yorkb.. 19,592,853 12,274,812 10,248,207 22,523,019 ........ 2,930,166 1,073,168 —1,856,998 —2,250,011 +53,612 +339,401 62.6 52.3 —14.9 
Northwestern Cas. & Sur., Milw.b.. 4'370,505 2,969,102 2,807,556 5,776,658 ........ 1,406,153 494,588 —911,565 —771,509 —276,925 +136,869 68.0 64.2 —32.2 
Norwich Union Indem., New Yorkd. 13,359,472 7,223,873 7,382,081 14,605,954 ........ 1,246,482 791,485 —454,997 —920,000 —91,184 +556,187 54.0 55.3 —9.3 
Ocean Acc. & Guar., New York.... 130,640,412 69,277,534 59,073,986 128,351,520 2,288, po De cueak 8,179,058 10,467,950 7,275,073 +675,431 +2,517,446 53.1 45.2 +1.7 
Ohio Casualty, Hamiltond .... ... 3,926,798 1,776,057 2,150,484 | ee 225,994 226,251 54,750 —25,000 +196,501 45.2 54.8 arias 
Penn. Mfrs. Ass’n Cas., Phila...... 28,220,973 15,705,202 4,818,115 20,523,317 7,607,686 PP EEN 2,518,161 10,215,817 7,879,122 +792,833 -+2,047,862 55.6 17.1 +27.3 
Phoenix Indemnity, New Yorkb.. .. 5,855,479 3,215,990 3,584,774 GUOOTME ves ccies 945,285 1,178,939 233,654 —450,000 —49,999 +733,653 54.9 61.2 —16.1 
Preferred Accident, New York..... 42,705,524 19,215,008 20,710,575 39,925,583 iy e | Se 3,223,526 6,003,467 5,292,000 —346,931 +41,058,398 45.0 48.5 +6.5 
Republic Casualty, Pitisburghce. . 12,835,405 8,699,715 5,973,244 14,672,959 ........ 1,837,554 603,194 —1,234,360 —857,979 —39,567 —336,814 67.8 46.5 —14.3 
Royal Indemnity, New ae 105,338,707 56,240,021 48,611,047 104,851,068 rr 6,373,802 6,861,441 2,150,000 +247,428 +4,464,013 53.4 46.2 +.4 
Southern Casualty, Alexandriac. ... 5,585,763 3,761,082 2,300,177 |! Zea 475,496 183,090 —292,406 —187,500 —116,828 +11,922 67.3 41.2 —8.5 
Southern Surety, ‘Des Moines...... 52,996,468 24,852,308 28,515,719 53,368,027 ........ 371,559 1,449,093 1,077,534 440,941 +195,769 +440,824 46.9 53.8 —.7 
Standard Accident, Detroit........ 103,718,777 52,719,338 52,395,753 105,115,091 ........ 1,396,314 5,739,460 4,343,146 3,142,500 +235,575 +965,071 50.8 50.5 —1.3 
Sun Indemnity, New Yorkb........ 5,097,262 3,096,148 3,219,434  * ) lr 1,218,320 407,702 —810,618 —442,800 —220,000  —147,818 60.7 63.2 —23.9 
Travelers Indemnity, Hartford..... 73,578,360 32,921,789 41,251,535 74,173,824 ........ 594,964 3,967,086 3,372,122 510,000 +-1,578,061 +1,284,061 44.7 56.1 —.8 
Traveler Insurance, Hartford... ... 405,727,694 213,069,786 194,124,443 407,194,229 ........ 1,466,535 25,622,744 24,156,209 13,510,000 —4,034,992 +14,681,201 52.5 47.8 —.3 
Union Indemnity, New Orleansc.... 34,388,731 17,800,495 19,168,955 36,969,450 ........ 2,580,719 1,966,734 —613,985 —293,433 —293,435 —27,117 51.8 55.7 —7.5 
U nited “ey Casualty, New York.. 60,858,976 33,909,824 28,698,711 62,608,535 ........ 1,749,559 3,366,121 1,616,562 1,297,500 —56,888 +375,950 55.7 47.2 —2.9 
j. 8. Fid. & Guar., Baltimore. ..... 253,913,734 129,924,190 124,274,289 254,198,479 ........ * 284,745 11,766,812 11,482,067 6,185,000 —1,588,753 -+-6,885,820 51.2 48.9 —.1 
Zurich Gane Acc. & Liab., Chicago 71,700,122 42,195,056 31,654,585 73,849,641 ........ 2,149,519 3,983,359 1,833,840 1,309,142 -+147,333 +377,365 58.9 44.1 —3.0 
Totals (58 companies)....... . . 3,492,884,167 1,822,723,861 1,688,030,955 3,510,754,816  ........ *17,870,649 194,260,679 176,390,030 83,289,596 —2,685,844 +95,786,278 52.2 48.3 —.5 
Accident and Health Companies 
Amer. Bankers, Jacksonville, Ill.¢7.. 9,199,658 3,487,101 5,890,610 9,377,711 ~—s«........ 178,053 31,035 —147,018 42,537 —532,681 +343,126 37.9 64.0 —1.9 
American Nat’! (Cas. Br.), Galveston 4,079,407 1,978,418 1, 319, 121 3,597,539 MERON fo cduaucc ant Wl boas 481,868 50,000 —1,154,963 -+-1,586,831 48.5 39.7 +11.8 
Brotherhood Accident, Boston... .. 3,985,437 2,160,123 1, 742,709 3,902,832 OS err 125,192 207,797 100,000 +107,797 54.2 43.7 +2.1 
Bus. Men’s Assur. (A. B.)K.C., Mo.,¢ 18,651,188 11,061,805 7,177 7 011 18,238,816 i. ae 82,377 494,699 60,281 +438, 128 59.3 38.5 +2.2 
Columbian Nat’! Life, (A. B.), Bos.. 4,121,763 2,127,117 1,925,347 4,052,464 BE), Ghuticiivcct> hisheaawe We Seecsoce «ad nasds +69,299 51.6 46.7 +1.7 
Conn. Gen. Life (A. B.), Hartford. . 9,570,026 4,531,579 5,692,266- 10,223,845 .......: 653,819 783,701 ) eee 44.650 +3,374,532 47.3 59.5 —6.8 
Eastern Casualty, Boston.......... 2,530,061 1,060,151 1,468,678 528,829 RE | rr aw sks 69,455 70,688 ih! rE ie —8,812 41.9 58.0 +.01 
Federal Casualty, Detroit......... 4,657,004 1,761,684 2,679,115 4,440,799 ee 189,919 406,124 Ck) rrr —42,126 37.8 57.6 +4.6 
Federal Life (A. B.), Chicago...... 10,028,037 5,818,145 4,431,250 10,249,395 ........ 221,358 47 —220,888 ........ —403,196 -+182,308 58.0 44.2 —2.2 
Gt. Western Ins. (A.B.), Des Moines. 6,392,550 2,874,905 3,275,916 6,150,821 ae 285,685 527,414 365,021 +124,486 +37,907 45.0 51.3 +3.7 
Hoosier Casualty, Indianapolisb... . 1,817,542 776,497 932,918 1,709,415 | 34,466 142,593 70,300 +14,677 +57,616 42.7 51.4 +5.9 
Inter-Ocean Casualty, Cincinnati... 10,730,294 ¢ 10,657,776 (pee 162,498 235,016 110,000 +57,305 +67,711 41.3 58.0 +.7 
Ky. Cent. L.& A. (A.B.),Anchoragec 12,610,954 11,783,393 es 65,728 893,289 656,710 —41,289 +277,868 38.8 54.6 +6.6 
Loyal Protective, Boston.......... 8,929,721 kk (ie 53,306 370,889 317,583 144,602 +390,533 +142,448 58.3 42.3 —.6 
Massachusetts Accident, Boston... . 5,738,749 5,497,666 oT 346,344 587,427 222,500 +174,927 +190,000 46.0 49.8 +4.2 
Massachusetts Protective, Worcester 34,829,564 23,291,787 11,238,440 34,530,227 SOG RET Sekcsnes 1,496,551 1,795,888 650,000 +165 +41,145,723 66.9 32.3 +.8 
Metropolitan Life (A. B.), N. Y. 18,740,679 13,202,035 5,784,271 18,986,306 ........ 245,627 —115 —245,742 766,731 +37,813 —1,050,286 70.4 30.9 —1.3 
Monarch Acc., ic Mass... 5,030,520 2,771,571 2,230,491 5,002,062 See 130,656 159,114 50,000 fe aahed rae +109,114 55.2 44.3 +.5 
Natl L. & A (A. B.), — 50,409,218 22,921, 182 24,403,669 47,324,851 8 ee 934,034 4, 018, 401 1,845,000 +-1,055,283 +-1,118,118 45.5 48.4 +6.1 
North ‘American ‘Acc. ., Chicago. . 19,583,326 8,116,277 11,671,842 19,788,119  ........ 204,793 583,021 378,228 290,000 —1,475 +89,703 41.4 59.6 —1.0 
Pacific Mut. L., (A.B.)Los Angeles 35,649,159 16,673,485 18,403,185 35,076,670 rr 3,061,944 3,634,433 2,180,915 —1i11,946 +1,565,464 46.8 51.6 +1.6 
Peerless Casualty, Pe 2,122,880 956,613 1,122,516 2,079,129 EE) Scns oub ot 179, 513 223,263 98,500 Caney +! a 763 45.1 52.8 2.1 
Prov. L. & A. (A. B.), Chattanoogaa. 12,555,081 5,648,688 6,179,464 11,828,152 a ee 2 991,158 601,284 +124,581 ,293 45.0 49.2 +5.8 
Reliance Life (A. B.), Pittsburgh. . . 3,430,015 1,740,968 1,337,145 3,078,113 351,902 ee S51,002 2S sij. . sss. —1,000,281 41, 32" 183 50.8 39.0 +-10.2 
Ridgely Protective, Worcester. ..... 9,737,814 5,971,616 3,796,867 DIUGMOS  ..cketcccs 30,669 265,099 155,000 —23,975  +134,074 61.3 39.0 —.3 
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Ine. (+) Ratio Ratio Ratio 

“a =) Net Ex- noe 
Underwrit- Losses and Underwriting Underwrit- Underwrit- Investment oll in Con penses -+or 
Name and Location of Company ing Expenses Incurred ing ing Income {Surplus §Dividends Funds Increase Incurred Incurred Loss—to 

Income Profit Loss and Earned Declaredto Special Re- (+-) or De- to Und. to Und. Und. 

Earned Losses Expenses Total Total Accretion Stockholders serves, Ex- crease (—) Income Income 
cess Special in Surplus Earned 
Deposits, Ete. 
$ $ $ 2 3 $ ¢ $ 3 3 % % % 
Time Insurance, Milwaukeed...... 3,388,323 1,590,546 1,685,848 3,276,394 BREOOO) ovecewes 39,397 151,326 161,250 —20,302 +10,378 46.9 49.3 +3.3 
Western Casualty, Denver......... 2,644,426 1,468,015 1,021,554 2,489,569 COGN -<ecueeas 143,133 297,990 256,798 +7,538 +33,654 55.5 38.7 +5.8 
Total (27 companies)......... 311,163,346 159,164,477 145,457,926 304,622,403  *6,540,943 ........ 9,675,890 16,216,833 9,405,179 —4,911,160 +11,722,814 51.2 46.7 +2.1 
Fidelity and Surety Companies 
American Surety, New York....... 66,040,063 21,764,178 41,930,225 63,694,403 pT ree re 5,227,558 7,573,218 5,650,000 —491,840 +-2,415,058 33.0 63.5 +3.5 
Detroit Fidelity & Surety, Detroitb. 2,744,676 1,035,848 2,030,334 3,066,182 ........ 321,506 952, 8 85,028 —635,148 +1,081,118 37.6 74.1 —11.7 
Fidelity & Deposit, Baltimore...... 79,553,123 27,633,050 48,082,046 75,715,096 3,838,027 ........ 5,727,546 9,565,573 7,074,391 -+-779,704 +-1,711,478 34.7 60.5 +4.8 
Guar. Co. of No. Amer., Montreal. . 2,341,902 662,648 1,551,354 2,214,002 > 598,673 726,573 340,200 +17,967  +368,406 28.3 66.2 +5.5 
National Surety, New York........ 116,846,896 48,237,118 66,945,797 115,182,915 RGSS kkcccciin 10,566,665 12,230,646 10,130,000 —1,423,102 +3,523,748 41.3 57.3 +1.4 
United States Guarantee, N. Y..... 5,212,133 1,737,361 2,782,789 4,520,150 CS ee 758,693 1,450,676 366,250 -+348,220 +736,206 33.3 53.4 +13.3 
Total (6 companies).......... 272,738,793 101,070,203 163,322,545 264,392,748  *8,346,045 ........ 23,831,639 32,177,684 23,645,869 —1,304,199 +9,836,014 37.0 59.9 +3.1 
Miscellaneous Companies 

American Automobile, St. Louis... 35,863,802 18,540,234 17,109,934 35,650,168 po eee ee 1,867,861 2,081,495 762,000 +1,500 +1,317,995 51.7 47.7 +.6 
American Credit Indem., St. Louis.. 15,373,008 6,989,444 8,270,788 15,260,232 p> \ | ee 1,329,679 1,442,455 1,059,871 —85,138 -+467,722 45.5 53.8 +.7 
First Reins. Co. of Hartf'd, Hartford. 13,402,681 8,703,889 5,341,515 14,045,404 ........ 642,723 1,450,480 757 ol eee +695,257 65.0 39.8 —4.3 
Hartford Live Stock, Hartford. .... 7,180,516 4,803,960 2,806,091 pf. | rere 429,535 359,526 —70,009 —300,000  ........ +229,991 66.9 39.1 —6.0 
Hartf’d Steam B. & Insp., Hartford.. 31,246,163 4,856,947 25,513,958 30,370,905 | a ieee 6,235,212 7,110,470 3,450,000 —106,406 +3,766,876 15.5 81.7 +2.8 
Indem. Co. of America, St. Louis/. . 7,826,856 4,573,501 4,141,257 STIGTOSkncccads 887,902 339,218 —548,684 12,500 —677,463 +116,279 58.4 52.9 —11.3 
Lloyd’s Plate Glass, New York..... 9,866,762 3,576,367 5,404,449 8,989,816 SOR.) as dceens 1,053,873 1,939,819 1,641,000 +82,003 +216,816 36.2 54.8 +9.0 
Medical Protective, Chicago. ...... 6,558,833 3,685,379 2,619,716 6,305,095 ye Pe 620,824 874,562 385,000 +2,120 -+487,442 56.2 39.9 +3.9 
Union Automobile, Los Angeles/.. .. 6,868,745 3,068,247 3,822,426 GRORGTS  ccicesee 21,928 217,682 195,754 —262,691 -+252,242 -+206,203 44.7 55.6 —.3 
Total (9 companies).......... 134,187,366 58,797,968 75,030,134 133,828,102 a Sr 13,474,355 13,833,619 6,860,180 —531,142 +7,504,581 43.8 55.9 +.3 
Grand Total (100 companies). . 4,210,973,672 2,141,756,509 2,071,841,5604,213,598,069 ........ *2,624,397 241,242,563 238,618,166 123,200,824 —9,432,345+-124,849.687 50.9 49.2 —.1 


*Net + Minus sign (—) in surplus earned column indicates combined underwriting and investment loss. § Amount of foreign companies in dividend column represents net remittance to (—) or net receipts 


rom home office. Amounts for American companies preceded by minus (—) indicates surplus paid in by stockholders. 
(d) Eight years. (f) Nine years. (t) Formerly the New York Plate Glass Insurance Company. 


Company, on January 15, 1925. 


(a) Statistics as shown herewith are for six years only. (6) Five years. (c) Seven years. 
(tt) Formerly the Cloverleaf Life & Casualty, Jacksonville, Ill., consolidated with the American Bankers Insurance 
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APEX CASUALTY COMPANY 
Les Angeles, Calif. 
New Assessment Concern Projected 

The Apex Casualty Company is being formed 
under the assessment laws of California, with 
home offices at Los Angeles, by B. L. Good- 
heart, formerly affiliated with the defunct Lin- 
coln and Seaboard casualty companies. Be- 
fore the company will be granted a license and 
begin business, it must, in conformity with the 
aforesaid laws, set up a fund of $25,000 and se- 
sure 500 members. 


BANKERS INDEMNITY COMPANY 
Newark, N. J. 
Price for New Stock Not Announced as Yet 
In chronicling the capital increase of the 
Bankers Indemnity Company of Newark, N. J., 
in previous issues of the BULLETIN, it was 
stated that the new stock was to be issued at 
$12.50 per share. As the board of directors 
has not as yet definitely decided at what price 
the new issue will be sold, this announcement 
was erroneous. The plans for the capital in- 
crease from $500,000 to $1,000,000 are going 
forward rapidly and when completed, will 
enhance the success already attained by this 
progressive organization. 
CALUMET CASUALTY COMPANY 
Chicago, Ill. 
New Plate Glass Concern Launched 
The Calumet Casualty Company, with home 
offices at the Insurance Exchange building, Chi- 
cago, Ill., is being organized with a $100,000 
2 surplus of like amount, to write 
surance. It is understood the com- 


capital and 


plate giass in 







pany will operate on the fifty-fifty plan, the 
insured insuring himself up to 50 per cent of 
the amount of the policy and paying half of the 
premium thereon. 

Emil G. Seip, president of the Calumet Na- 
tional Bank is president of the new company. 
The vice-presidents are: Robert H. Beard, head 
of the Beard Insurance Agency, who will also 
act in the capacity of general manager; C. K. 
Schmidt, secretary of the Calumet Bond and 
Mortgage Company, and Wilbur C. Baker of 
the Beard Insurance Agency; J. S. Miller has 
been named secretary and the position of treas- 
urer will be filled by Walter E. Schmidt, pres- 
ident of the Roseland State Bank; R. E. Hani- 
fin, former Plate Glass Underwriter for the 
New Jersey Fidelity and Plate Glass, has been 
named assistant manager and underwriter, while 
the agency department of the new Calumet Cas- 
ualty will be organized by W. T. MacDonald, 
former manager of the casualty department of 
the Republic Casualty. 


DOMINION OF CANADA GUARANTEE 
AND ACCIDENT INSURANCE 
COMPANY 
Waterloo, Ontario 
Purchases Control of Casualty Company 
and Increases Capital 

The Dominion of Canada Guarantee and Ac- 
cident Insurance Company of Waterloo has 
taken advantage of the recent amendment of 
the Insurance Act of Canada, whereby Cana- 
dian fire and casualty companies are permitted 
to invest in stocks and securities of other Cana- 
dian concerns doing the same kind of business. 
The company has purchased control of the 


23 


Casualty Company of Canada, paying $175 per 
share for the stock. 

_ The Dominion of Canada Guarantee and Ac- 
cident is also increasing its paid-up capital from 
$400,000 to $700,000. Its authorized capital at 
the present time is $1,000,000. 


GLOBE CASUALTY COMPANY 
Chicago, III. 
New Company Being Formed 
The Globe Casualty Company is being formed 
at Chicago, IIll.; by Felix E. Broeker and C. 
A. Wittle, recently associated with the Atlas 
Casualty of Fort Wayne, Ind. The concern 
will have a capital of $200,000 and under its 
articles of incorporation will write personal 
accident, plate glass and automobile lines. Stock 
in the Globe Underwriters, Inc., which is the 
holding company of the Globe Casualty, is now 
being subscribed for. 


INDUSTRIAL MUTUAL INSURANCE 
COMPANY 
Hartford, Conn. 
New Mutual Getting Under Way 

The Industrial Mutual Insurance Company 
of Hartford, the organization of which was 
chronicled in last month’s issue of the Casualty 
and Surety Monthly Bulletin, is gathering 
impetus as far as its organization is concerned. 
The concern is being projected by Connecticut 
manufacturers for the purpose of writing work- 
men’s compensation lines. 

It is understood that the company will begin 
business as soon as at least fifty employers, who 
have not less than 20,000 employees, file their 
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subscriptions for insurance and upon which at 
least $100,000 in premium deposits shall have 
been paid in cash. 

The company will protect employers against 
loss from claims from their own employees due 
to injuries received while in line of duty and 
also against loss from property damage caused 
by employees and liability in conformity with 
compensation lines. 

The company which is the outgrowth of the 
combined effort on the part of individual fac- 
tory owners to protect themselves against un- 
expected catastrophes at a lower rate than stock 
companies provide, it being organized by the 
following men: Howell Cheney of Cheney 
Brothers Silk Mills; Charles D. Rice of the 
Underwood Typewriter Company; Samuel M. 
Stone, president of the Colt’s Patent Fire Arms 
Manufacturing Co.; Stanley H. Bullerd, vice- 
president of the Bullerd Machine Company ; 
Charles F. Smith; William R. Webster and 
Charles L. Tolles. 


INTERNATIONAL CASUALTY COMPANY 
Peoria, III. 
A New Company in Process of Organi- 
zation 
The International Casualty Insurance Com- 
pany is being projected at Peoria, Ill., with a 
capital stock of $200,000 and a surplus of like 
amount. The company will take over the busi- 
ness of the International Underwriters of 
Peoria, a reciprocal organization and C. B. 
Rowley, who has been in charge of the Inter- 
national Underwriters, will be general manager 
of the International Casualty. 


Stock is being sold to Peoria interests and 
it is understood that the company will get un- 
derway with assets of approximately $400,000. 


MERCHANTS AND BANKERS CASU- 

ALTY COMPANY 

Springfield, Ill. 

Rockwood Interests Retire 
G. C. Rockwood, president of the Merchants 
and Bankers Casualty Insurance Company of 
Springfield, Ill., and his associates have retired 
from the health and accident field for the pur- 
pose of devoting their full time and attention 
to the automobile insurance and automobile 
finance business. 


The new president of the company is E. B. 
Middleton, president of the Lincoln Mutual Cas- 
ualty Company of Springfield, which recently 
reinsured in the Merchants and Bankers. W. 
A. Orr, who has been elected secretary and 
treasurer, was secretary and manager of the 
Lincoln Mutual Casualty and also secretary 
and manager of the Lincoln Casualty Company 
which was placed in the hands of receivers on 
March 7, of the current year. As a further re- 
sult of the elections, Ira P. Cromer was made 
vice-president and L. T. Eads was elected to 
the board of directors. 


The Merchants & Bankers was recently 
examined by the Insurance Department of IIli- 
nois and total assets, as of December 31, 1926, 
were found to amount to $24,700.42. 
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METROPOLITAN CASUALTY 
ANCE COMPANY 
New York, N. Y. 


Stockholders Approve Capital Increase 


On June 2nd, the stockholders of the Metro- 
politan Casualty Insurance Company of New 
York, N. Y., voted to adopt the recommendation 
of the board of directors that the capital stock 
of the company be increased from $2,500,000 to 
$3,000,000, by the issuance of 20,000 additional 
shares with a par value of $25 each. The new 
stock is to be offered to stockholders at $80 
per share, plus anticipated accrued dividends, 
in the proportion of one share of new stock to 
each five shares of stock now held. 


INSUR- 


President J. Scofield Rowe, in notifying 
stockholders of the special meeting, called pur- 
suant to a resolution of the board of directors, 
adopted May 17, unanimously recommending the 
increase, stated: “The directors in making this 
recommendation were guided by the obvious 
wisdom of maintaining a strong financial posi- 
tion, while further strengthening our organiza- 
tion and consolidating the gains already made. 
The directors also feel that the company should 
be well equipped to meet the needs of its larger 
and more important plants in the highly profit- 
able surety lines, and that it should share in 
the financial and industrial development of the 
country as a whole, while preserving and sup- 
porting the strong position which tne Metropoli- 
tan has achieved and now occupies in the casu- 
alty and surety field.” 


During the last few years the company has 
been going through a phenomenal growth, the 
premiums earned on total business increasing 
from $1,215,345 in 1923 to $8,721,364 in 1926. 
During the year 1926 premiums earned showed 
the remarkable increase of $3,571,936. The stu- 
pendous growth of the company during the past 
few years has caused considerable comment in 
insurance circles, and when it has absorbed the 
new volume of business and adjusted its prog- 
ress, there seems to be every possibility that it 
will find itself in the select group of the lead- 
ing ten American casualty and surety compa- 
nies. 


NATIONAL CASUALTY COMPANY 
Detroit, Mich. 
Company Expanding and Refinancing 
The National Casualty Company of Detroit, 
Mich., is amending its charter so as to permit 
the writing of all classes of casualty and surety 
business. The company, furthermore, is re- 
financing its financial structure so that it will 
have a paid-in capital of $750,000 and a surplus 
and voluntary contingency reserve of over $1,- 
000,000. 


In order to insure successful underwriting 
and financial stability, the company has entered 
into a participating reinsurance contract with 
the Continental Casualty, covering the new lines 
that it will write. Under the agreement, it is 
understood that the National Casualty will 
maintain several offices in Chicago for these ad- 
ditional lines and that the Continental Casualty 
will assume a portion of all the new risks writ- 
ten by the National Casualty. 
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NORTHERN SURETY COMPANY OF THE 
UNITED STATES 
New York, N. Y. 
New Company Being Formed 

With an initial capital of $250,000 and a paid- 
in surplus of $125,000, the Northern Surety 
Company of the United States is being formed 
in New York city to do a fidelity and surety 
business. 

The incorporators of the new company in- 
clude Charles G. Bond, R. A. Philpot, Ira A. 
Schiller, James A. Stack, Charles E. Culpeper, 
Frank Cohen, Carl Sherman, Walter B. Adams, 
M. L. Seidman, Edward G. Griffin, Arthur C. 
Hartich, Minton Fluhrer and Joseph J. 
Schickler. 


OKLAHOMA LIFE INSURANCE 
COMPANY 
Oklahoma City, Okla. 
New Concern Licensed 
The Oklahoma Life Insurance Company of 
Oklahoma City, which was organized with a 
capital of $100,000 and a $38,095 surplus, re- 
ceived its certificate of authority from the Okla- 
home State Insurance Department on March 29. 
The company, formed to write life, accident and 
health lines, is an outgrowth of a company by 
the same name, which was incorporated under 
the stipulated premium law. Stock in the new 
organization was sold at $20 per share with a 
par value of $10. N. V. Smith is president of 
the Oklahoma Life; E. C. Gunter is vice-presi- 
dent, and G. U. Whitten is secretary and treas- 
urer. 


SEABOARD SURETY CORPORATION 
Los Angeles, Calif 
New Company Organized 
The Seaboard Surety Corporation is being 
formed at Los Angeles, Calif., with a capital 
of $100,000 and a $25,000 surplus, to write bail 
and court bonds. The executive roster of the 
new organization, includes President Milton T. 
Shafer, Vice-President Robett Seanor and Sec- 
retary-Treasurer James B. Cochran. 


MERCHANTS AND BANKERS CASU- 
ALTY INSURANCE COMPANY 
Springfield, Ill. 

Company Examined by the Insurance Dee 
partment of Illinois 

The State Insurance Department of Illinois 
has recently conducted an examination into 
the condition and affairs of the Merchants and 
Bankers Casualty Insurance Company of 
Springfield, Ill. The examination was made 
as of February 15, 1927, and is as follows: 

Pursuant to your instructions and warrant 
hereto attached, we the undersigned examiners, 
Charles J. Fahndrich, Henry F. Schmidt and 
Neil C. Russell, desire to report that we have 
made an examination of the books, records, 
claims, securities and affairs of the Merchants 
and Bankers Casualty Insurance Company, lo- 
cated at 505!4 East Monroe street, in the City 
of Springfield, State of Illinois. 
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en This company was last examined as of August General agency expense.... 125.66 The paid claims files were examined and it 
Depreciation on automobiles 292.34 - ma 4 2 
iE 31, 1925. Pee ae is the opinion of the examiners that claims have 
The company was incorporated on December Total disbursements .........++.++ $99,662.73 been promptly paid and in accordance with the 
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ty The object of the company is to carry on cot ee stock..... Weeree claims is ample. 
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to. on _— fixtures..... ye tended by the officers and employees in order 
n- The company accepts applications for insur- Unpaid checks |.......... "44.21 that your examiners could make a full and com- 
A. ance _ amy eee — ergs yous e Total ledger assetS....-cccccccscce $16,156.94 plete examination. 
’ age, having good health, good habits, a goo 
' 8 ¢ “ . Seis Non-Lepcer Assets Respectfully submitted, 
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e maximum amount of risk assumed by the 13,204. 
Th t of risk d by th 3,204.88 
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Mi dent, Springfield, Ill.; H. GC. Rockwood, secre- Total admitted GseGisic:s 6. acccssces $24,700.42 
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som errr : titled to a little more 
Net premiums ......;.+++- $97,366.13 by your examiners and amount to the sum of : 
Interest on bonds........-- 384.60 5367.5 ad % than he’ pays for. 
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Seller “aes y mg ge are and unpaid checks in the sum of $44.21 have Great American 
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Adjusting expense ........ 1,920.10 Neu York 
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Advertising, printing and Als : ; 
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SUICIDE 
Business Men’s Assurance Company of 
America vs. Scott, Circuit Court of 
Appeals, Eighth Circuit, 17 Fed- 
eral Reporter (2d) 4 

In prohibiting the defense of suicide, on 
the part of the company, where the policy 
had been in force a definite period of time, 
the legislature was not referring to accident 
policies but to life policies. However, where 
the insured committed suicide, while insane, 
it has been held that recovery will be) 
allowed under a policy covering loss of life 
as a result of injuries caused exclusively by 
accidental means. 

The insured held a policy of accident insur- 
ance by which the company agreed to pay to his 
beneficiary $500 in case the insured lost his life 
as a result of injuries caused exclusively by 
accidental means (excluding suicide, sane or 
insane). 

The testimony showed that the insured was a 
drug store proprietor in Denver, Colo., and was 
a man happily married and with a family. It 
seems that for several days before he took his 
own life, he had been acting very queerly in 
that he had become unkind and indifferent to 
his wife’ and children, had used abusive and 
violent language in their presence, and had 
utterly neglected them and his business. The 
insured furthermore, was excessively rude 
and abusive to his friends and his customers, 
and conducted himself in an unnatural and 
strange fashion, entirely out of harmony with 
his character and mode of living. 

The insured having committed suicide, the 
company refused payment on the policy on the 
ground that the policy itself explicitly barred 
recovery in such a case. The widow of the 
insured, however, contended that her husband 
had committed suicide while insane, and that 
that was an accident which was covered by the 
policy. At the trial, the plaintiff introduced 
evidence tending to show that the insured was 
mentally unbalanced prior to taking his own 
life. The defendant on the other hand intro- 
duced no evidence but demurred to the evidence 
offered by the plaintiff and moved the court 
to direct a verdict in its favor. The court, how- 
ever, overruled the demur, denied the motion, 
and instead directed a verdict in favor of the 
plaintiff. 

On appeal, the circuit court of appeals for 
the eighth district, reviewed the Colorado 


Statute which provided that “the suicide of a 
policyholder aiter the first policy year, of any 
life insuarnce company doing business in this 
State, shall not be a defense against the pay- 


insurance policy, whether said 
voluntary or involuntary, and 
licvholder was sane or insane.” 
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stance, agrees with that contention, saying that 
in their opinion, it was not the intention of the 
legislature to make this statute applicable to 
accident policies providing for death benefits. 
“There is no reason,” states the court, “why 
suicide committed while sane should be covered 
by such a policy, because suicide, while sane, is 
in no sense an accident and has no place in ac 
cident insurance. There may be some justifica- 
tion for requiring an accident policy if general, 
to cover suicide while insane, which is death by 
accident, but there are many limited policies 
of accident insurance providing death benefits 
in case death is caused by a particular kind of 
accident. To such policies, such a requirement 
has no proper application. We think, that it 
was the intention of the legislature of Colorado, 
merely to declare that life policies, as distin- 
guished from accident policies, after the first 
policy year, should be incontestable because of 
suicide.” 

The court in sustaining the verdict said that 
suicide while insane is death by accidental 
means, and covered by an accident policy pro- 
viding for death benefits. Though the policy 
itself specifically provides that suicide com- 
mitted while sane or insane in excluded, it must, 
in effect, also contain though by implication the 
statutory provision that suicide while insane 
constituted no defense after the first policy 
year. This construction has been previously 
upheld by the Colorado courts and the court 
in following the rule that the taking of one’s 
life while insane, is an accident, states that 
they are bound by the construction which the 
Supreme Court of Colorado has given to the 
provisions of the statute in question. 


The company, on appeal, contends that there 
is no liability on their part because the policy 
contained a provision that where there had been 
a failure to pay any premium when due, its 
subsequent acceptance should reinstate the pol- 
icy; and in relation to this provision, counsel 
for the company contend that reinstatement 
constitutes a new contract entirely, and any 
death by suicide, even though insane, within 
one year after the reinstatement, relieves the 
company from liability. 

It seems that the insured had failed to pay 
the premium on August 1, 1923, but did pay 
it on August 20, 1923, and it was accepted. His 
death occurred on July 27, 1924, or within one 
year from the reinstatement of the policy. The 
court of review in overruling the contention of 
the company in this respect, held that the pay- 
ment of the premium after the due date did not 
create a new contract of insurance, but simply 
had the effect of restoring the old contract. 
The company therefore, was in no better posi- 
tion to defend an action on the policy than it 
would have been had the suicide occurred prior 
to the failure to pay the premium and after 
the lapse of the first policy year. 
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WHAT THE RECENT CASES HOLD 

Llye Bergeron, who died in Sioux City in 
1925 from drinking poison liquor, partook of it 
without knowledge of the poison and therefore 
died an accidental death, a Federal court jury 
held in awarding Bergeron’s widow judgment 
for the full amount of the policy plus interest, 
against the Travelers Insurance Company. 





In the absence of intention to the contrary, 
the liability of a surety under a contractor's 
surety bond does not extend beyond the payment 
for materials which have gone into the construc- 
tion and comprise a part of the completed 
entity. The surety, therefore, is not liable for 
the contractor’s failure to pay for fuels, oils, 
horse feed, groceries and other supplies not act- 
ually going into the construction. (Gary Hay 
& Grain Co. vs. Fidelity & Deposit Company 
of Maryland, Supreme Court of Montana, 1927.) 





Injuries sustained from the burning of per- 
sonal effects within a building are not covered 
by an accident policy which provides indemnity 
against injuries received from the burning of a 
building. (Arnold vs. Travelers Insurance Com- 
pany, Supreme Court of Connecticut.) 





In Indiana, in order to maintain an action 
for damages against the owner of an automo- 
bile, where the car was negligently operated by 
a person other than the owner, it must be first 
shown that the automobile was operated, at the 
time, on the business of the owner or for his 
pleasure or was under the control of the owner. 
(McGoran vs. Cromwell et al, Indiana Appel- 
late Court, 156 Northeastern 413.) 





No recovery for the intentional shooting of 
the assured by another, even though the quarrel 
was unprovoked by the assured, where under 
the terms of the accident policy itself, inten- 
tional injuries inflicted by the assured or an- 
other were specifically excluded. (Smith vs. 
Federal Life Ins. Co., Kentucky Court of Ap- 
peals, April, 1927.) 





It is for the jury to decide whether or not 
the insured had lost four fingers within the 
meaning of the by-laws of an association agree- 
ment to pay a specified sum for loss of four 
fingers, where three fingers had been amputated 
and a fourth made useless by disease. (Guil- 
vezan vs. Union of Romanian Beneficial & Cul- 
tural Societies of America, St. Louis Court of 
Appeals, 287 Southwestern Reporter 787.) 





In an action on an insurance policy, waiver 
of claim of forfeiture need not be pleaded. 
(Levan vs. Metropolitan Life Ins. Co., Supreme 
Court of South Carolina, 135 Southeastern Re- 
porter 304.) 
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Insurance Stocks 





The following quotations, 
1927, are from reliable houses and if any of 
our redders are interested in stocks not appear- 
in in this list, the Research Bureau of THE 
SPECTATOR will endeavor to supply the data. 

It can be readily understood that these quo- 
tations are not firm, due to the fluctuation of 
the market and are only intended to indicate 
the activity of their trading: 


Bid Offered 
Agricultural Ins. Co. 


Arthur Atkins & Co., i Wes cciees 270 285 
Alliance Fire 

Wheeler & Co., Phila.............. 53 54 
American Alliance 

eT Re. ap eee 330 335 

MGRnleW oe GO. Is Minnis oennle 330 340 

Arthur Atkins & Co., N. Y.....-.. 325 ie 
American Surety 

Lewis & Co., Hartiord.. ....6.. 006008. 240 245 

Meriniey & Co., N.Y... eet oes 240 245 


American Insurance Co. - Newark 


Arthur Atkins & Co.,N. Y........ 23 25 
Bankers & Shippers 
Arthur Atkins & Co.,N. Y........ 290 CAPS 
Curtis & Sanger, IN. We... cise ese 293 300 
Camden Fire 
J. K. Rice, Jr., dg ed aoe ere 17 18 
Arthur Atkins & Co., N. Y.....-.. 16% 1814 
Carolina Insurance 
Arthur Atkins & Co., N. Y........ 50 52 
J... Rice, ¥r.; & Co., Deg eae <akers 50 5114 
Continental Ins. Co. 
Arthur Atkins & Co.,N. Y........ 169 172 
Lewis & Go., PRartiord:. ...6.06 ee ess 169 173 
Federal Insurance 
Curtis & Sanger, N. Y......--+-+++ 610 625 
ay Union Life 
& J. Frank Co., Cincinnati...... 25 28 
Fidelity and Casualty 
Arthur Atkins & Co., Ds ree ee 180 186 
McKinley & Co., N. 5 ae 180 185 
Fidelity Phenix 
Arthur Atkins & Co., N. Y........ 116 119 
Lewis & Co., Hartford . 5 eagle 116 118 
Fire Association of { Philadelphia 
Wheeler & Co... PBUR...0665.25 c8e00 5314 54 
Fireman's rar Co. ‘ 
Arthur Atkins & Co., N. Y........ 210 215 
Franklin Fire 
Arthur Atkins & Co., N. Y.......» 230 236 
McKinley & Co., N. Y......--++-- 235 240 
Glens Falls 
Arthur Atkins & Co., N. Y........ 48 51 
Lewis & Co., Hartford.........-.. 4914 51 
Globe & Rutgers 
Arthur Atkins & Co., N. Y........ 1480 1525 
Curtis. & Sanger, N.Y... 0650's ces 1490 1525 
Lewis & Co,, Frartlord. 0 .csccccee” $480 1525 
Great American 
Arthur Atkins & Co., N. Y.....--- 317 320 
Hanover Fire, stock 
Arthur Atkins & Co., N. Y......-.. 194 200 
Lewis & Co., Hartford . Brae dated 190 198 
J. K. Rice, Ir., & Co., N. ea 200 208 
Harmonia Insurance (new stock) 
Arthur Atkins & Co., N. Y......-.. 50 52 
5. me ee, Fe. oe CO, NY... eas 50 51 
Home Insurance 
Arthur Atkins & Co., N. Y....-... 406 410 
Lewis @ Co, PIMttrOre «oe cies ck, 406 412 
McKinley & CE ae ose sere 407 412 
J. K. Rice, Jr., & Co., 5. a” eae eee 408 412 
Homestead 
B, mece, je. &:Con N.Y... 42 45 
Imperters and Exporters 
Curtis. & Sanwéer IN. Yo... os cess 95 100 
Arthur Atkins & Co., N. Y........ 95 
interneeeae Co. of St. Louis, Pfd. 
& J. Frank Co., Cincinnati... ... 234 34% 
Inter Southern Life - 
& J. Frank & Co., Cincinnati.... 21 234 
tame Co. of North America 
Lewis & Co... Flartiord...........- 59 60 
Wheeler & Co: ; Pils «o.oo. si srcin e's 59 5914 
Independence Fire 
J, wee eee 18, Ce. I ees os. 20 23 
Independence Ind. Ins. Co. 
Wheeler & Co., Phila:............:% 310 325 
Kansas City Life ; 
Curtis & Sanger, N. V............. 975 
Lincoln National Life 
Roy T. H. Barnes & Co., Hartford.. 90 100 
Maryland Casualty 
Lewis & Co., Hartford............ 109 115 
Metropolitan Casualty 
Curtrece: sanser, No OM i 6c erscce cs 83 88 
Missouri State Life ‘ 
A. & J. Frank,Co., Cincinnati...... 77 78 
National Surety 
Custis & Sanger, Nu V ..... 60 ocses0 253 258 
Lewis & Co., Hartford..........-. 255 260 
McKinley & a, ie er te 255 260 


as of June 6, 


Bid 

National Surety Rights 

Mekiler & Coe IN. Yo ccciccecece 33 

Curtia & Sanger, No Wn cc feesccee 321% 

Lewis & Co., Hartford............ 33 
New Amsterdam Cas. 

MeRinley Ger, he Wik cece cect ee 66 
New Jersey Fire Insurance 

Arthur Atkins & Co., N. Y........ 40 
New York Casualty 

Arthur Atkins & Co., N. Y........ 92 

Lewis & Co., Hartford............ 92 
Niagara Fire 

Lewis & Co., a. See eee 290 

Arthur Atkins & Co. Ene Miaka «s 290 
North River 

Arthur Atkins & Co., N. Y........ 155 
Northern Ins. Co. : 

Arthur Atkins & Co., N. Y........ 312 
Ohio National Life Ins. Co. 

A. & J. Frank Co., Cincinnati...... 40 
Reliance Fire 

Wheeler & Co., Phila... cece cess 21 
Stuyvesant 

Arthur Atkins & Co., N. Y........ 191 

Lewis & Ce., HaStione: occ eccocee 190 
Security of New Haven 

Arthur Atkins & Co., N. Y........ 102 

Lewis & Co., Hartford........... 102 
U. S. Fire 

Arthur Atkins & Co., N. Y........ 190 

Lewis & Co., Hartford. Sua cuales 188 
U. S. Merchants and Shippers 

Arthur Atkins & Co., ag GA aule wa 264 

Curtis & Sanger, ~ ee eee 260 
Victory Insurance 

Wheeler & Co., Philadelphia Sen atte orale 21 
Westchester Fire 

MeRiniey & Co., Ni Yie<..<< 6 cess e 50 

Arthur Atkins & Co., N. Y........ 49 

HARTFORD STOCKS 

Aetna Casualty and Surety ro 

Conning & Co., Hartford.......... 765 

Roy T. H. Barnes & Co., Hartford.. 770 

Markham & ee eer 765 

Lewis & Co. Hartlotd sc... ..0ccceds 770 
Aetna Insurance (Fire) P 

Conning & Co., Hartford.......... 520 

Markham & Company ere rene 520 

Roy T. H. Barnes & Co., Hartford... 518 

Lewis & Co., Hartford............ 518 

Curtis & Sanger, i. “Sena ee 521 
Aetna Life Stock re 

Conning & Co., Hartford.........- 555 

Markham & Company...........- 555 

Roy T. H. Barnes & Co., Hartford.. 553 

Lewis & Co., Hartford... ....-.e¢: 950 

McKinley & Co., Nu VY... ccsceccess 558 
Automobile Insurance Ls 

Conning & Co., Hartford.......... 205 

Markham & Company oe erater6 etsiest os 205 

Roy T. H. Barnes & Co., Hartford. 205 

Lewis & Co., Hartford...........- 205 
Conn. General Life 

Conning & Co., Hartford.......... 1490 

Markham & Company..........-- 1485 

Lewis & Co., Hartford.........-.- 1475 


Roy T. H. Barnes & Co., Hartford.. 1475 
Hartford Fire 


Conning & Co., Hartford.......... 530 
Markham & Company. J< ) SS 
Roy T. H. Barnes & Co., “Hartford.. 530 
Lewis & Co., Hartford...........- 530 
Hartford Steam Boiler 
Conning & Co., Hartford.......... 625 
Markham & Company SADE Soe 625 
Roy T. H. Barnes & Co., Hartford.. 625 
Lewis & Co., Hartford...........- 625 
National Fire - 
Conning & Co., Hartford.......... 780 
Markham & Comp any. 0 780 
Roy T. H, Barnes & Co., ‘Hartford. . 780 
Lewis & Co., Hartford...........- 785 
Phoenix Insurance pee: 
Curtis & Sanger, N. Y........---- 585 
Conning & Co., Hartford..... edu 600 
Markham & Company a sae ss “p 600 
Roy T, H, Barnes & Co., Hart ford.. 585 
Lewis & Co., Hartford Riadeeean ene 585 
McKinley & eee RE Scandic tec rnee 605 
Travelers Insurance 
Conning & Co., Hartford........-- 1200 
Markham & Co., po eee 200 
Roy T. H. Barnes & Co., Hartford... 1190 
Lewis & Co., Hartford. .- 1190 


NEW ENGLAND STOCKS 
American Investment Securities Co. 


Chas. Day & Co., Inc., Boston..... 9 
Boston Casualty : 
as. A. Day & Co., Inc., Boston... 15 
Boston Insurance fi 
Chas. A. Day & Co., Inc., Boston.. . 605 
Lewis & Co., Hartford.........-.-- 600 


— Fire Ins. Co. 
A. Day & Co., Inc., Boston. 

~“eiieien PRES Rrere ee 

Com. 5.55 ev sewes 


93 
280 


Offered 
34 


341% 


36 
68 
43 


96 
96 


300 
298 


163 





9 


or 


"630 


Columbian National Life Ins. Co. 

Chas. A. Day & Co., Inc., Boston... 215 220 
Conveyancers Title Ins. Co. 

Chas. A. Day & Co., Inc., Boston... 100 
Mass. Bond & Ins. Co 

Chas. A. Day & Co., Inc., Boston... 370 
Mass. Title Ins., Pfd. 

Chas. A. Day & Co., Inc., Boston... 35 45 
New England Fire 

Chas. A. Day & Co., Inc., Boston... 38 
New Hampshire Fire 

Chas. A. Day & Co., Iac., Boston... 345 365 
Old Colony Insurance 

Chas. A. Day & Co., Inc., Boston,.. 250 
Providence Washington 


Chas. A. Day & Co., Inc., Boston... 360 375 
Springfield Fire and Marine 

Chas. A. Day & Co., Inc., Boston... 590 610 
United Life & Accident Ins. Co. 

Chas. A. Day & Co., Inc., Boston... 38 43 


Maryland Casualty Drive 
The New York office of the M&aryland Cas- 
ualty Company of Baltimore, Md., is making 
preparation for a special drive for production 
during the month of July. 


Uses New Discount Plan to Sell Auto 
Liability 

The Industrial Casualty Insurance Company, 
Bloomington, IIll., has inaugurated a plan for 
selling automobile liability insurance, issuing 
only one form of such policy, for $1000, with 
a $12 premium, which is payable $6 for the first 
6 months and $3 for every other three-month 
period. The idea was put into operation by H 
L. Loomis, president of the company, and 
arrangements are being perfected whereby local 
stores will allow a 5 per cent discount on all 
purchases to those who present coupons which 
re issued with the policies. Advertising agree- 
ments are entered into with the merchants ac- 
cording to the company’s plan, and the slogan 
used to stimulate sales is “Your Insurance Free 
Through Advertising.” 


Field Club of IHinois Is New 
Name of Chicago Body 

Cricaco, Itt., June 6.—Change of its name 
to broaden its scope was voted, and officers were 
elected by the Casualty Field Club of Chicago 
at its annual meeting here. The new name is 
Casualty Field Club of Illinois so that down- 
state field men will not hesitate to affiliate with 
the organization. 


Casualty 


The new officers include: Freeman ~Read, 
president; Ralph W. Miller and W. J. Patter- 
son, vice-presidents; P. E. Chunn, secretary- 
treasurer; L. W. Burger, E. O. Wagoner, the 
retiring president, and C. H. Smith, executive 
committeemen. Committees also were named, 
and A. Kirkpatrick and Leo E. Thieman of 
the Casualty Information Clearing House, were 
elected honorary 
arranging the programs last year. 


members for their aid in 


Hudson Casualty Increase Rumored 
According to unconfirmed reports, the Hud- 
son Casualty Company of Jersey City, N. J., is 
inaugurating plans for an increase in capital 
stock. 
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Recent Casualty Company Happenings 








During 1926, the State of Alabama re- 
ported total casualty and miscellaneous pre- 
mium returns amounting to $7,092,485. 
Losses on the other hand, aggregated $3,- 
446,857. 





Because of unfavorable experiences, the 
American Central Insurance Company of St. 
Louis, Mo., has discontinued writing auto- 
mobile insurance. 





The Central Surety and Insurance Cor- 
poration, Kansas City, Mo., wrote net pre- 
miums of about $1,200,000, during the first 
ten months of operation, covering a period 
from July 1, 1926, to April 30, 1927. The 
April volume amounted to $189,731. Since 
organization, assets have increased approxi- 
mately $500,000 and the company, which 
now has around 1700 agents, is licensed in 
forty States. 





The Central West Casualty Company of 
Detroit, Mich., is launching into the burg- 
lary field, restricting its operation in this 
regard, however, to average-sized towns 
with favorable records. 





The Clothiers Mutual Casualty Company, 
Chicago, IIl., which was recently notified by 
the Illinois Department to reorganize its 
financial structure in harmony with the IIli- 
nois statutes, is now being rehabilitated by 
Luther ‘F. Binkley of Ekern & Myers, Chi- 
cago, attorneys-at-law specialists in mutual 
and reciprocal insurance. A 100 per cent 
assessment has been levied on policyholders. 





The Commercial Casualty Insurance Com- 
pany of Newark, N. J., has been recently li- 
censed in Mississippi. The company now 
operates in all but four of the States of the 
United States. 





The Constitution Indemnity Company of 
Philadelphia, Penna., has recently begun ac- 
tive writing of business in Cuba, with A. V. 
Malleret as general agent. In connection 
with the Fire Association, the company will 
issue a combined single automobile policy 
in that territory. 





The Eagle Indemnity Company of New 
York, N. Y., announces the appointment of 
E. M. Linville, former president of the New 
York Indemnity, to the position of super- 
intendent of agents. 





The Employers Indemnity Corporation, 
Kansas City, Mo., has received its certifi- 
cate of authority in Canada to write em- 
ployers liability lines in that territory. 





The Equitable Surety Company of New 
York, N. Y., is increasing its capital to 
$500,000. 





The Eureka Casualty Company, Los An- 
geles, Calif., has sold its unexpired accident 
and health business to the Occidental Life 
of Los Angeles. It is estimated that the 
company has received $40,000 in premiums 
from these two lines. For the time being, 
the Eureka will concentrate on automobile 
insurance, 





The Federal Casualty Company, Detroit, 
Mich., has been licensed in Virginia to write 
health and accident lines with John L. Car- 
roll as manager of the main offices at Rich- 
mond. 





Walter H. Duff, Manager of Fidelity and 
Surety lines in the New York City office of 
the Independence Indemnity Company has 
resigned to take up similar duties with the 
Globe Indemnity Company of Newark, N. 
J. as its New York branch. He succeeds 
F. T. Gilson, who goes to the home office 
of the Globe. 





The Great American Indemnity Company, 
New York, announces the appointment of 
James E. Sweeney as superintendent of the 
fidelity and surety department at the New 
York office. In order to accept his new po- 
sition, Mr. Sweeney has resigned as super- 
intendent of the metropolitan bonding de- 
partment of the Royal Indemnity. 





The Great Northern Life Insurance Com- 
pany of Milwaukee, Wis., has been recently 
admitted to the State of West Virginia. 





William Chittenden has been made vice- 
president and sales manager of the Guar- 
anty Liability Company of Dayton, Ohio. 





The Home Accident Insurance Company 
of Fordyce, Ark., announces the election to 
the board of directors of J. C. Conway, vice- 
president of the American Southern Trust 
Company. J. J. Harrison, vice-president and 
general manager of the Home Life of Little 
Rock, was elected vice-president of the 
Home Accident, and Roland Doty was 
elected assistant secretary. 





The Indemnity Insurance Company of 
North America, Philadelphia, Penna., has re- 
insured its steam boiler, fly-wheel and en- 
gine breakerage business, amounting to 
about $160,000 in the Hartford Steam Boiler 
Inspection and Insurance Company of Hart- 
ford, Conn. 





The Interstate Casualty Company of Bir- 
mingham, Ala., which failed in October, 
1925, has recently paid a 15 per cent divi- 
dend through its receiver, Chas. G. Revelle. 
In addition to the 15 per cent payment of 


28 


about $44,250,000 made on approved claims, 
totaling $295,000, the receiver previously 
paid $777.75 in preferred claims. 





The Louisville Life and Accident Com- 
pany, Ky., has amended its articles of cor- 
poration, so that the authorized capital has 
been increased from $100,000 to $300,000. 





The Massachusetts Indemnity Company, 
Boston, Mass., and the Mutual Benefit 
Health and Accident Association of Omaha, 
Neb., have received their certificates of au- 
thority from the Maryland Insurance De- 
partment. 





George F. Rand, president of the Marine 
Trust Company of Buffalo, and L. S. De 
Graff, president of the State Trust Com- 
pany of North Tonawanda, N. Y., have been 
elected to the board of directors of the 
Metropolitan Casualty Insurance Company 
of New York, N. Y. 





Edward A. Collins, assistant secretary and 
assistant superintendent of agents of the 
National Surety Company of New York, 
N. Y., has recently resigned. 

The company announces the appointment 
of Vice-President Edward M. Allen to the 
position of executive head of the credit in- 
surance department, to fill the vacancy 
caused by the death of E. M. Treat. 





The National Union Indemnity Company 
of Pittsburgh, Penna., has been licensed in 
Idaho and Montana. 





Edward H. White has been appointed 
superintendent of agents for the New York 
Casualty Company, New York, N. Y. 





The New York Indemnity Company, New 
York, N. Y., announces the appointment of 
William M. Lynell as superintendent of the 
plate glass and burglary department. 





In 1926, the total casualty and surety pre- 
miums in the State of Oregon amounted to 
$5,449,804, with losses aggregating $2,456, 
052. 





Robert S. Hull has been appointed comp- 
troller for the Standard Accident Insurance 
Company of Detroit, Mich. 





The Sun Indemnity Company of New 
York, N. Y., has appointed Thomas G 
Buckley to the position of the superinten- 
dent of the burglary and plate glass de- 
partment at the home office. 





Casualty premiums in West Virginia dur- 
ing the year 1926 amounted to $5,838,185 
and incurred losses aggregated $2,498,871. 
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IN PRESS 


INSURABILITY 


PROGNOSIS AND SELECTION 
LIFE—HEALTH—ACCIDENT 





A notable work, written by 
H. W. DINGMAN, M. D. 
Medical Director Continental Assurance and Casualty Com- 
panies; member Life Insurance Medical Directors As- 
sociation; member Chicago Medical Society and 


Illinois State Medical Soctety; Fellow American 
Medical Association, etc. 


HUMAN LIFE APPRAISED 


Valuable new book discusses 


CONCISELY AND COMPLETELY 
the various factors concerned in 


1—Determining health, present and 
future. 


2—Estimating probable length of life. 


3—Assessing human life values. 


It materially assists in the 


SELECTION OF RISKS FOR INSUR- 
ANCE and APPRAISAL OF CLAIMS 
FOR INDEMNITY 


Every medical director, examiner, under- 
writer or student of insurance, in home 
office or field, will be intensely interested 
in this first book to cover comprehensively 
and exhaustively the principles and prac- 
tices of every day underwriting in 


LIFE, HEALTH and ACCIDENT 
INSURANCE 


PRICE, $15. 


THE SPECTATOR COMPANY 
CHICAGO - NEW YORK 


DETROIT FIDELITY AND 
SURETY COMPANY 


Home Office, Detroit, Michigan 


Homer H. McKee, President 





Our agents are ever commenting 
on the exactness of our service. It 
is the particular feature of our 
business that the officials and em- 
ployees of our company are striving 
to give. 





Capital and Surplus over $3,000,000.00 
Licensed in 38 States 




















Come and Grow with the 


LARGEST COMPANY IN 
AMERICA FOR ITS AGE 


Competitive Policies, including: Juve- 
nile, Group, Wholesale, and all forms 
of standard and substandard policies. 


Write to 
CHAS. E. WARD, Agency Manager 


SHENANDOAH LIFE 
INSURANCE COMPANY 


Roanoke, Virginia 


R. H. Angell, President 


W. L. Andrews, E. Lee Trinkle, 


Secty. and Treas. Active Vice-Pres. 
(Bx-Governor of Virginia) 
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tpg Edm ly Premium plan. 





Same Rates for Males and Females. 


Males and Females alike. 





Double Indemnity and Monthly Disability Income features for | & Eo 


of CHICAGO, ILL. 
B. R. NUESKE, President 


The Company has its Home Office in its own building at 166 W. Jackson Bivd. running through 
Quincy and Wells Street, right in the heart of Chicago’s Financial District. 


Our Agents Have 


A Wider Field— 
An Increased Opportunity Because We Have 
Maes §«Ace Limits from 0 to 60. 

mime" Policies for substantial amounts (up to $5,000) for Children on a variety 


of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-Annual or Quarter- 


‘©. G L. BUILDING Participating and Non-Participating Policies. 





ADAMS ST. 


























Standard and Substandard Risk Contracts, i. e. less work for nothing. ¢/ Continenaal |5 Chicago a 
& Commercial > coc i fe) wit 
We have openings in Ala., Ark., Dela., D.C., Fla., Ga., Ill., Ia., qe te Lee 
Kans., Md., Mich., Minn., N. M., Okla., S. D., W. Va. : a + ST. ad Ihe 
: Fed- Illinois 4/62 
Colony} eral | » e 

THE OLD COLONY LIFE INSURANCE COMPANY eee oe 








JACKSON BOUL. 
Board 
f 





Insurance 
Exchange 
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Trade 



















































GENERAL AGENCIES Now Open 


At these locations 


Alexandria, Louisiana 
Amarillo, Texas 
Beaumont, Texas 
Wichita Falls, Texas 
Tulsa, Oklahoma 
Muskogee, Oklahoma 
McAlester, Oklahoma 
Enid, Oklahoma 

Pine Bluff, Arkansas 
Jonesboro, Arkansas 
Helena, Arkansas 


Liberal Contracts Direct With 
Home Office 


Write us in confidence and let your 
first letter tell us what you can do. 


Our offer to you is worth while 


IRA F. ARCHER 


Superintendent of Agencies 


LOUISIANA STATE LIFE INSURANCE CO. 


Shreveport, La. 














WE WRITE THEM ALL 


Dad, Mother, Sister and Baby Brother 


In your kit you have a policy for each member of_the 
family. 


The Lincoln National Life accepts women on the same 
basis as men. It allows you to write people engaged in 
hazardous, occupations and with physical impairments. 


8 aie, anne 

You have the Lincoln National Life Juvenile Policy 

for the children. It is writtenon the lives of children ages 

one day to 14 years. The Payor insurance feature pro- 

vides for waiver of further premiums in event of the 
death or disability of the father. 


The Lincoln National Life agent’s opportunity to 
write insurance is greatly increased because he writes 
them all. 











(nk UP()wirn Tue ()) LINCOLN) 
The Lincoln National Life 


Insurance Co. 
“Its Name Indicates Its Character” 
Lincoln Life Building, FORT WAYNE, IND. 
More Than $470,000,000 in Force 
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How 50 Successful Agents Sell Life Insurance 


How do the big producers put it over? 

How do they make so many sales and such 
large sales? 

Recently, for the purpose of securing compre- 
hensive answers to these questions, 50 larger 
producers were interviewed on their methods 
and the replies made by them were analyzed 
and classified. And, no doubt, various other 
life insurance salesmen will be much interested 
in knowing what was discovered as the result 
of doing all this. 

It was found, then, that the majority of all 
these super-salesmen used all of the following 
methods in just about the order in which they 
are given: 

1.—Preparation. 

2.—Personalization and individualization of 
the sales talk to each prospect. 

3.—Sticking with the client until the sale is 
made or lost. 

Just about everything that is done by these 
50 live wire life insurance salesmen in making 
sales can be classified under these headings. 

Let us study these points more carefully and 
see what suggestions they contain. 

This thing of preparation covers a wide va- 
riety of things. Included in it are such things 
as picking and choosing prospects instead of 
tearing around on a hit or miss proposition; 
evolving definite propositions for the individual 
prospects; outlining in advance just the way in 
which sales arguments will be presented; study- 
ing the prospects before calling on them so as 
to get a definite line on their financial and 
family situations; arranging before hand for 
interviews at definitely appointed times instead 
of simply butting in on the prospects at any 
old time; endeavoring to forecast the probable 
reactions of the prospects to the various sales 
arguments and endeavoring to forecast what ob- 
jections will be raised to the purchase of insur- 
ance by the prospects and then arranging com- 
prehensive answers, and so on and so forth. 

In other words, the bigger the producer, so 
far as these 50 life insurance salesmen were 
concerned, the more careful their preparation 
for each interview. 

Regarding the second proposition of person- 
alizing and individualizing the sales talk to the 
prospect, this survey showed that practically 
every one of these fifty salesmen does individ- 
ualize and personalize his interviews just as 
strongly as possible. In other words, these 
salesmen do not generalize when talking insur- 
ance. They do not try to sell their prospects on 
the general proposition of buying insurance. 





By Frank H. WILiaAMs 


They take it for granted that the intelligent, 
high-class men on whom they call are already 
sold on insurance as a general proposition and 
need only to be sold so far as they themselves 
are personally concerned. This means, of 
course, that these 50 salesmen get right down 
to specific brass tacks right away quick in all 
of their interviews, thus conserving their own 
time and that of their prospects and bringing 
the whole thing home vitally and personally to 
the prospects. 


Speaking about this personalization proposi- 
tion one of the salesmen who were interviewed 
had this to say: 


“Personally I believe that this thing of per- 
sonalizing all of my interviews just as much as 
I possibly can, is the real secret of my success. 
Dealing in generalities when selling life insur- 
ance never got me anywhere, but dealing in 
strict personalities has made a lot of money for 
me. And it’s my belief that the main difference 
between the big producer and the smaller pro- 
ducer lies in this very thing of the big pro- 
ducer getting more personal right away with 
his prospects and staying that way.” 

Others of the fifty had something to say 
along the same line but didn’t say it quite as 
pithily as this particular agent. 

As to the third point of sticking with the 
client until the sale is lost or made, the sales- 
men certainly had a lot to say. 

“T never let go as long as there is a chance 
to put the sale across,” declared one enterpris- 
ing salesman. “Why should I? Until the pros- 
pect actually buys from someone else I’ve got 
just as good a chancegas the next fellow of 
making the sale. My dm opinion is that it is 
often the case that the Malesman who sticks to 
the very end wins out just when it looks the 
most dubious for him. I know that’s what has 
happened to me many times. 


“For instance, just the other day I put a sale 
across of a $10,000 policy that looked as though 
it was entirely lost. There were five of us 
after the business and the prospect, after giv- 
ing us all a hearing, told me that he favored 
another man more than me because there were 
some features in the other fellow’s policy which 
had a particular appeal. 

“ ‘But,’ said the prospect, 
signed up yet.’ 

“Well, it would have been an easy matter 
for me to tell myself that there wasn’t any use 
in keeping after the prospect. I could have told 
myself that if the prospect wanted to give me 
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‘I haven’t actually 


the business he could call me up. But I decided 

to keep. after him until he’d actually given the 

business somewhere else and that’s what I did. 
“And what was the result? . 


“The result was that, to my astonishment, I 
got the business. After I’d signed up the pros- 
pect he told me why he’d given the business to 
me. 

“TT told all of the fellows just what I told 
you, said the prospect. ‘I told them that I 
liked some other fellow’s policy better and that 
there wasn’t much chance for them. All of 
them, except you, then laid off of me entirely. 
But you kept right after me. I like that sort 
of fighting spirit. It shows me that you’ve got 
an aggressive, hard-hitting company. That’s 
the sort of a company I want to hook up with 
in this new policy because that’s just the sort 
of business I’m running myself.’ 

“T believe that the top notch, aggressive busi- 
ness man of to-day who is the big buyer of 
insurance, does like aggressiveness and does like 
to have the insurance salesman show that he 
is after the business to the very end. And I 
surely believe that this thing of sticking with 
’em is one of the biggest reasons for my suc- 
cess.” 

Another of the salesman gave a different and 
interesting slant on the proposition of sticking 
with ’em in these words: 

“Nobody likes a quitter. That’s particularly 
the case with the successful business men of 
the day. They want salesmen who stick with 
the customers and finally make the sales. And 
I cash in on this fact quite strongly when stick- 
ing with my own prospects. 

“If one of my prospects shows signs of get- 
ting restive when I keep after him, I say some- 
thing like this to him: 

“*You’re out after business in your own line 
just as I’m out after business in my line. 


_Where’d you get if you or your salesmen quit 


when the going was hard? You're successful 
because you stick with your prospects and cus- 
tomers. So you ought to feel a brotherly spirit 
for me when I stick with you the way I do.’ 

“This generally makes them sit up and take 
notice and it has several times led to the mak- 
ing of sales that, otherwise, I’m confident I’d 
never have put across.” 

Interesting, isn’t it? 

And aren’t there some worth-while ideas and 
suggestions in all this that other life insurance 
salesmen could use to good advantage in their 
own businesses? 
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British and American Life Assurance 
Practice 
In its most recent articles bearing the above 
topic, the Statist of London deals with the 
agency system and vocational training for 
agents. 


The Statist says that “it is clearly recognized 
in America that probably the greatest factor in 
the development of life assurance over there 
during the past twenty years or so, has been the 
enormous improvement in matters connected 
with agency representation. A comparison be- 
tween the British and American agency system 
is therefore unavoidable, and the first point of 
interest to emerge is that, while agency’ affairs 
in the United States have been effervescing with 
an enthusiasm and energy which have very mate- 
rially increased efficiency and have raised the 
calling of the agent to a higher level—in fact 
as well as in public estimation—British agency 
conditions in the same period have remained 
almost stagnant.” 


It is further stated that “speaking broadly, 
and excluding British industrial officers, the 
American and British systems of agency repre- 
sentation may be styled ‘whole-time’ and ‘part- 
time’ respectively.” The paper then describes 
briefly the American agency system of general 
agents and soliciting agents, and says that, “in 
England the agent handles the business -as a 
side-line only, having very little knowledge of 
his subject and the company having very little 
control over him,” further saying that “in so 
far as it succeeds, the British agency system 








All This For 
$15.54 


Our new Whole Life Policy, 
on Individual Reserve Plan, 
based on American Men’s 
Table, with 414% interest, at 
age 20, costs $15.54, with Dou- 
ble Indemnity, Triple Indem- 
nity, and Total and Permanent 
Disability benefits. It has paid 
up and extended insurance 
values and cash surrender value 
of $626.39 at age 70. 


Other attractive policies on 
20-Pay, 30-Pay, and Paid Up at 
Age 65 basis. 

Splendid territory open. Ad- 
dress Superintendent of Agents 


Illinois Bankers Life 


Association 


Monmouth Illinois 
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unlimited production. 
rights. 





- Scranton - Pittsburgh, Pa. 
General Agency of a Pennsylvania Company 
Territory unsurpassed and large enough for an 
Contract as good as the best, with exclusive 


Confidential communication invited from those 
with clean records and with ability to handle 
such an agency. Address 


Exclusive, care of THESPECTATOR 


June 








does so owing to the multiplicity of its points 
of contact with the public. The search for 
business is not energetically prosecuted by the 
agent.” The American system is described as 
being immeasurably superior, but certain diffi- 
culties are mentioned as standing in the way of 
adoption in England of the American system. 
It is held that exceptional difficulties are expe- 
rienced in obtaining interviews in England, and 
that when a prospect is convinced of the desir- 
ability of life insurance, the canvasser will often 
be referred to a banker or solicitor, who is also 
the agent of a life company. Lack of sufficient 
insurance education on the part of both the 


_ 


agent and the public is also an obstacle to secur- 
ing a larger amount of new business. 

It is the opinion of the Statist that “revolu- 
tionary transition from the part-time to the 
whole-time agency system is out of the ques- 
tion.” 





Gets Honorary Degree 
BirMINGHAM, ALA., June 6.—Howard Col- 
lege, Birmingham, has conferred an honorary 
degree of LL.D., on P. C. Ratcliff, of Birming- 
ham, senior member of the firm of P. C. Ratliff 
& Son, general agents for the Penn Mutual 
Life. 
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SIX MEN 





We have six new terri- 
tories for six good men 
under real general 
agents 





contracts. 























Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 
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Plan Under Which Canadian Life 
Underwriters Award Special Degree 


Candidates for the 1927 degree of “Chartered 
Life Underwriter of Canada,” who pass the 
examinations given in May or June will have 
qualified in four general subjects, viz.: (1) 
Salesmanship, (2) Fundamentals, (3) History, 
Law, and Ethics, (4) Life Underwriting. 

Under salesmanship, the candidate is tested 
as to his knowledge of prospecting; of interest- 
ing, presenting and closing cases; and of ser- 
vice for the client. 

Forms of policy contracts, how to adapt them 
to fit needs, and the foundation of the policy 
contract, are all considered under fundamentals. 

The applicant is expected to have a general 
knowledge of the beginnirigs and development 
of life insurance to the present day. 

Familiarity with certain provisions of the 
Dominion Insurance Act and of the Uniform 
Act (except as it relates to Quebec) is essen- 
tial to correctly answer the questions on law. 

Ethics as applied to standards of membership 
in the Canada Association embraces the third 
subject in this group. 

Life underwriting is taken up under five sepa- 
rate heads, viz.: (1) as a career, (2) program- 
ming, including standards, plans and presenta- 
tions, personal insurance and for particular ob- 
jects. Under this second subdivision company 
organization and field development is con- 


sidered; (3) insurance for business purposes; 
(4) succession duties insurance, administration 
of estates and devolution; (5) mass selling, 
group, salary allotment, industrial and whole- 
sale insurance. 

If deemed expedient, an examination on gen- 
eral educational attainments may also be re- 
quired of the applicant. 

Supplementary reading of textbooks and 
literature proposed by the committee is recom- 
mended and attendance at Dr. C. J. Rockwell’s 
courses delivered before several congresses is 
suggested as preparatory work. 

Applications, which had to be in the hands of 
the general secretary not later than April 22 
for this year’s examinations, may be made by 
active members of the Life Underwriters Asso- 
ciation of Canada who, in addition to passing 
the examination with a mark of 65 per cent on 
each paper and of 70 per cent on the aggregate 
marks, must qualify in the following particu- 
lars: 

Membership must extend over three succes- 
sive years; membership dues must not be in 
arrears; must be recommended by president and 
secretary of local association and by the insur- 
ance company employing him. 

The examination fee is $10 and must accom- 
pany the application. The completed papers be- 


come the property of the Association and no 
announcement of individual marks is made nor 
supplied to candidates. 

Examinations are held in English and, upon 
request, in French, at centres determined upon 
by the Educational Committee of the Associa- 
tion which has charge of the examination 
courses and the issuing of certificates of eff- 
ciency. These certificates entitle the holder to 
use the title, “Chartered Life Underwriter of 
Canada,” but this right is forfeited whenever 
he ceases to become an active member in the 
Association except that he has resigned to as- 
sume a home office position and then only by 
special act of the executive committee. The 
committee also has power to withdraw the right 
to the title or degree at any time. 


Only one day is set for the examination, 
divided into morning and afternoon periods, one 
hour and twenty minutes being allotted each 
subject and allowing two main subjects to be 
covered in each period. 


The methods for promoting the proper and 
efficient practice of life insurance underwriting 
in Canada on a professional standard has been 
specifically cared for in the Act of Incorpora- 
tion of the Canada Association which also pro- 
vides the means by which these standards have 
been authoritatively recognized. Under its con- 
stitution the Association is the degree confer- 
ring body with discretionary powers that may 
be exercised to maintain the high degree of 
insurance “scholarship” that is the basis of the 
original granting of the degree “C.L.U. of C.” 








for the right man.”’ 








sey construction of a fine, lasting — 
Life Insurance structure depends 
toa great extent on the efficiency of the 
field man, and if the field man is to 
achieve the best results, he must be 
supplied with the finest material and 
mplements with which to build. 


Those which The Guardian provides 
for its field force are of proved value, 
evidence of which is to be found in the 
record of -he Company’s progress and 
the individual success of its fieldmen. 
A connection with The Guardian may 
prove to you to be ‘‘the right place 


T. LOUIS HANSEN, Vice-President 


THE GUARDIAN LIFE INSURANCE 
‘COMPANY OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 
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INDIANAPOLIS 
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HERBERT M. WOOLLEN 


PRESIDENT 
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Prominent Agents and Brokers 








LEON IRWIN & CO., 


Inc., New Orleans, La. 





Representing : 

Fidelity Phenix Fire United States Fire National Fire of 

of New York of New York Hartford 
Automobile of Hart- National Liberty of as Amsterdam 

ford New York alty Co. 
Standard of New State of Penn. I nef Company 

York StuyvesantofNew of America 
National Union of ork 

Pittsburgh BROKERS’ LINES SOLICITED 
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GEORGE B. BUCK 
ACTUARY 


Specializing in Employee’s 
Benefit and Pension Funds 


25 SPRUCE ST. 


NEW YORK 175 W. JACKSON BLVD. 





HENRY R. CORBETT 
ACTUARY 


Specialty—Pension Funds 
and Employee’s Benefits. 


CHICAGO 
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Established 1865 by David Parks Fackler 
EDWARDB. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 
Consulting Actuaries 


Consultations 
Valuations 


NEW YORK 


Audits Calculations 
Examinations 


50 BROAD STREET 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


Bar Building, 36 W. 44th St. 
NEW YORK 








Woodward, Fondiller and Ryan 
Consulting Actuaries 
Actuarial Service in all branches of Insurance and for Pension 
Desndeciion aad Aepeal ech g* ead taggen 
Installations—Companies and Associations managed under 
ice Systems and Reorganizati I Ao- 





counting and Auditi 
75 Fulton fone New York 





SAMUEL BARNETT 


CONSULTING . ACTUARY 
INSURANCE LAWYER 


1131 Candler Bldg, ATLANTA, GA, 


Inspectors and Adjusters 














COPELAND and COTHRAN 


CONSULTING ACTUARIES 


1027 Candler Building 
ATLANTA, GEORGIA 





EMPIRE INSPECTING AND ADJUSTING CO 


SPECIALIZING IN FIRE AND CASUALTY 
INSPECTIONS AND ADJUSTMENTS 
FOR COMPANIES 


314 McKINLEY Bt 0G. BUFFALO, N. Y. 














_ Statisticians 











E. L. MARSHALL 
CONSULTING ACTUARY 
Hubbell Building 
DES MOINES, IOWA 








T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bldg.. OKLAHOMA CITY, OKLA. 





Underwriters 
Statistical 
Bureau, Inc. 





We render complete statistical service and 
aren of the pressure of annual statement 

ngs 

We are also equipped to prepare cancellation 
and reinsurance schedules, or handle any job 
where the use of tabulating machines or comp- 
tometers is desirable. 


Phone: BEEKMAN 1461 


81 Fulton St. New York City 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 
160 No. LA SALLE ST. Telephone State 7298 








F. M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 





CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 








CHICAGO BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 
A. SIGTENHORST, F. A. I. A. ABB LANDIS 


CLARENCE L. ALFORD 
Consulting Actuaries 


INDEPENDENT LIFE BLDG. 
NASHVILLE, TENNESSEE 








JAMES H. WASHBURN, F.A.I. A. 
CONSULTING ACTUARY 
LIFE OUR ANCS— Solan Intermediate, Group, 
Industrial : and pecial Classes 
WORKMEN'S COMPENSATION 
Expert Agvine on Domestic, Tropical and 
Semi-Tropical Business 
Cable Address: Gertract, New Rapa 
165 we tg NEW YORK CITY 
Room 101 Memorial Bidg., Nashville, Tenn. 





L. A. GLOVER & CO. 


Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


29 South La Salle St., Chicago 











HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 














E. H. BURKE & COMPANY 
INSURANCE COUNSELORS AND ACTUARIES 
205-212 Old Colony — 37 W. Van Buren Street 


@ Harrison 
Chicago Illinois 


- Our services are available for all tinds of actuarial work anc 


insurance counsel. Annual statemen' 
rate books compiled or revised, 
counting systems advised or ied. 








BROKERS! AGENTS! 
RATE CHECKERS! 


Be sure to get at once the 


NEW 1927 


AutomobileRateChart 


And you will see at a glance on one 
side of one sheet all the following: 


List of 1,500 cities and territories 

Territorial Assignments 

List of leading automobile and 
symbols 

Commercial car classifications 

Excess limits table 

Rates for 10-20 and 5-10 public 
liability 

Rates for property damage 

90 per cent of the rates coming up in 
daily routine are fully presented. 


Price: $1.00 


Liberal Discounts on Quantity Orders 
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CHICAGO NEW YORK 
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INSURANCE FABLES 


New Series 


By WiLLiaM ALEXANDER 


20. THE YOUTH AND THE 


“Help!” 


lesson, my son. 


PHILOSOPHER 


cried a youth in the river to a Philosopher on the bank. 
*“Ah!”’ said the Philosopher, “This experience will teach you a valuable 
Hereafter you will keep on dry land. Or, if you must go 


into the water, you will be careful not to get beyond your depth.” 


“For heaven’s sake,” 


cried the youth, 
then your counsel will be of no avail.” 


APPLICATION: 


The agent who is fluent and eloquent in picturing the general excellence 
of Life Insurance and its universal value, instead of showing each client 
how a particular policy will protect him against his own pressing and 
immediate dangers, will accomplish nothing for himself, and will render 


no service of any great value to his fellow men. 


NEW YORK INSURANCE LAW 
New Edition of Baldwin’s Work Contains 
Many Additions 

The 1927 edition of the New York Insur- 
ance Law, annotated, has just been published, 
and is now available to those who are interested 
in having at hand a book containing the en- 
tire New York Insurance Law, including all 
1927 amendments and enactments. The book 
has been considerably enlarged over the editions 
of previous years. The annotations are ex- 
haustive. All New York cases interpreting the 
various sections of the insurance law have been 
carefully examined and digested. In many 
cases the opinion of the court has been quoted 
verbatim. Full notes on the purpose of all re- 
cent amendments from 1909 to date have been 
included. 

One of the interesting features of the book 
is the inclusion of standard policies, together 
with forms and riders. The book also contains 
notes which have been made from rulings of 
the insurance department, which are of. great 
value to insurance companies. 

The index has been clearly revised. Titties 
have been multiplied and many cross references 
have been added. Special effort has been made 
to include not only technical legal titles, but 
also titles of terms familiar to insurance men. 
References to miscellaneous statutes relating to 
insurance have been ificluded in the general 
index, although there is also an index to the 
appendix. 

William Edwin Baldwin, the editor of the 
latest edition of the New York Insurance Law, 
is also the editor of a number of other well- 
known legal publications. He is to be con- 
gratulated upon the completeness of this latest 
edition, which may be obtained from The Spec- 
tator Company at $7.50 per copy. The book is 
well bound in flexible fabrikoid with gilt 
stamping, and contains 670 pages. 


—W. E. Simpson, formerly with the West Coast 
Life Insurance Company, has been appointed general 


agent in Tulare county, Calif., for the Mountain States 


Life Insurance Company, of Hollywood, Calif. He 
has been a large personal producer. 





“save me or I shall drown, and 





MICHIGAN 
INDIANA 
ILLINOIS 
KANSAS 
MISSOURI 
PENNSYLVANIA 


We want some live wire organizers to 
train salesmen in our monthly pre- 
mium paying Accident and Health 
Department, in above States. High 
grade proposition to men who can de- 
liver—Write at once to 


INCOME GUARANTY COMPANY 


(Stock Compayn) 
Drawer 422 South Bend, Indiana 


Peoples 
Life 
Insurance 
Company 


Frankfort, Indiana 


$4,696,313.08 on Deposit with the 
Indiana Insurance Department 


$567,115.17 Surplus Protection to 
Policyholders 


$45,000,000.00 Insurance in Force 


NEW STANDARD POLICIES LOW RATES 

DISABILITY | CLAUSE DOUBLE INDEM- 
NITY PROV MONTHLY INCOME, 

SUARANTEED SETTLEMENTS. 


TERRITORY OPEN IN 
GRID. ILLINOIS, MICHIGAN, 
TENN NES SEE, TEXAS, IOWA 


A few top notch contracts to Insurance 
Producers with experience, character and 
ability. Address the Company. 




















A Firm Foundation 


With” more than three-quarters of a 
century of success and achievement back 
of it, the Massachusetts Mutual is in a 
position to progress along lines that have 
been thoroughly tested. 

This position is made more desirable 
because of the maintenance of principles 
and practices of high character which 
have molded the three divisions of the 
Company—Home Office, Field Force, 
and Policyholders—into an organization 
whose reputation for stability and fair 
dealing is universal 


JOSEPH C. BEHAN, 
Superintendent of Agencies 


MASSACHUSETTS MUTUAL LIFE 
INSURANCE COMPANY 
SPRINGFIELD, MASSACHUSETTS 


Organized 1851 








North American 
National Life 
Insurance 


Co. 


Nashville, Tennessee 





Under new management this 
company is making rapid prog- 
ress and is in position to offer 
liberal General Agency Con- 
tracts. Our Disability Clause is 


a wonderful sales closer. 


Address for further informa- 


tion: 


Chas. M. McCabe, President 
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Complete Surrender Value 


READY RECKONER 


Term Extension Net Premiums for all Periods of Years and Days Com- 
plete from Age 15 Upwards; Also for All Yearly Intervals for Ages O-15; 
Reciprocals of Single Premiums for Life Insurance, Endowments and 
Pure Endowments American Experience 314%. 


By FACKLER & BREIBY, 
Consulting Actuaries 
This valuable new work contains all necessary factors for calculating paid-up values and term 


extensions. ‘The term extension tables entirely eliminate the mechanical operations of calculation 
for attained ages 15 and upwards. 


The period of extension or the single premium equivalent to such period of extension is found at a 
glance. 
Net single premiums for term insurance are shown for all possible 
periods of years and days for all ages attained 15 and upwards; also 
The needed tables of reciprocals for $1.00 of life insurance, endow- 
ment and pure endowment. 


INDISPENSABLE FOR CALCULATING PAID UP VALUES AND TERM 
EXTENSIONS 


This book saves time and work and insures greater accuracy. 

Branch offices and general agents having this book may eliminate much correspondence concerning 
adjusted term extensions and paid-ups or their cash equivalents. 

The tables are arranged primarily by age and the age and years covered, as well as the lowest and- 
highest single premiums appearing on the page are printed in the upper outside corner of each page, 
thus helping to quick reference. 


Reciprocals are given of single premiums for life insurance, endow- 
ment and pure endowment. 


Following the Term Extension Tables are the Reciprocals per $1.00 of premium for life insurance, 
endowment and pure endowment for the same ages and year-periods. 

These tables provide factors for calculating paid-up values by a single multiplication; cash equi 
valent values of such paid-ups are found by a single division. 


COMPLETE SURRENDER VALUE READY RECKONER 


is an exceptionally indispensable work for actuaries, branch offices and general agents. This large 
handsome volume, printed on clear white heavy quality of paper, contains over 800 pages, measure- 
ment 9144 x 1214”, The millions of figures in the book are printed by offset process and stand out in 
bold relief, readily and invitingly appealing to the eye. 

The standard actuarial works in four volumes, ILLINO'ts STANDARD TABLES, are probably the hand- 
son.est mathematical books in point of quality of paper, letter-press and binding that have ever been 


published either on this side or the other side of the Atlantic. The binding for ComPLETE SURRENDER - 


VALUE READY RECKONER is similar to the binding of the other actuarial volumes referred to. The 
new book has durable leather back and corners and attractive cloth sides, the binding thus being sub- 
stantial for insuring long life while being continuously used for reference purposes from day to day. 


Send for complete circular containing more elaborate description and also containing sample page 
of Term Tables, which is the important labor-saving feature of the book. 


The value of this publication to life companies, actuaries, branch offices and general 
agents is so pronounced that all interested are urged to place their orders promptly for 
the number of copies which can conveniently be used throughout their organizations. 


Price per copy, Fifty Dollars 


THE SPECTATOR COMPANY 


CHICAGO NEW YORK 
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